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Annomauus: Ilepexood om buznec-modenu ¢ NPAMbIMU NPOOANCAMU K (DPaAHYALIZUH2060T MOdeau mpebyem nepecmompa
cmpamezuu, CmpyKmypbl U Karoueebix ousnec-npoueccos gupmot. OOHOLL U3 Karoueabix 3a0at 0151 MEHeOHCMEHMA KOMNAHUU
CIMAHOBUMCSL YRPABAeHUE 3HAHUSMU, KOMOPOe UZpaem 8aXiCHYI0 poab 8 0becneveHuu ee KOHKYPeHmMOCnoCcoOHOCH.
Hzmenenue 6usnec-modenu npednonazaem UMeHeHUsl 8 UenoYKe CO30aHUSI UCHHOCMU U OpeaHU3AUUOHHOU CIMPYKmype
KOMNaHUU 8 KOHMeKcme gpanuaiizutea.

Jlannoe uccaedosarue aKyeHmupyem sHuUmManue Ha gpanuiuze bustec—gopmama, 20e ynpassrouyas KOMIAHUS He MOAbKO
nepedaem npaso Ha NPOOYKam uycayey, Ho u npedocmasasien NOAHbIIL hopmam eedetiis OU3Heca, BKAIOHAS MAPKEeMUH208YI0
cmpameeuio, CIMaHoapmol Ka4ecmea, Hadop 0peaHU3AUUOHHbIX 3HAHULL 0 cheyuguie okazanus yeaye. Ha npumepe cemu
CA0H08 MAHUKIOpA U nedukiopa 4hands 0eMoHCMpPUpyomces npaKmu4ecKue acnekmosl mpancgopmayuu, maxKue Kax
nepeoaua onepayuoOHHbIX (YHKUUIL hpaH1aii3U U CAONCHOCIIU 8 KOMMYHUKAUUU 8HYmpU cemu. Baxcrocmb agpgpexmuenoeo
mpanchepa 3HaHUI NOO4epKUBAemcs KaK 00UH U3 paKkmopog ycmoliuueoeo pocma panuaiizuneosoii cemu. Taxoce
PAcCMampuearomcs 3HaHUs KAk Cpameuseckuii pecype, 00ecneuusarowjuli KOHKYpeHmHoe npeUMyuecmeo KOMAAHUU,
umo noomeepacoaemcs anatuzom no VRIO-modeau.

Karouesvte caosa: gpanuaiizune, 6usHec-modens, cmpameuueckuii MeHeOdCMeHm, YenouKa co30anus yeHHoCmu,
YNpaeeHue 3HAHUIMU, KOHKYDEeHMHOe NPeumMyuecmeo, mpancgep 3Hanuil, 6bromu—-uHo0ycmpusl.
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Abstract: The transition from a direct sales business model to a franchise model requires a review of the company’s
strategy, structure and key business processes. One of the key tasks for the company’s management is knowledge
management, which plays an important role in ensuring its competitiveness. Changing the business model involves
alterations in the value chain and organizational structure of the company in the context of franchising.

This study focuses on the business format franchise, where the management company not only transfers the right to a
product and service, but also provides a complete business format, including a marketing strategy, quality standards,
and a set of organizational knowledge about the specifics of providing services. Using the example of the 4hands
manicure and pedicure salon network, practical aspects of transformation are demonstrated, such as the transfer of
operational functions to franchisees and difficulties in communication within the network. The importance of effective
knowledge transfer is emphasized as one of the factors of sustainable growth of the franchise network. Knowledge is

also considered as a strategic resource that provides a competitive advantage of the company, which is confirmed by
the analysis of the VRIO model.
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BBegeHue

DpaHyali3uHT IBJISIETCS OMHOM M3 MOMYJISIPHBIX CTPAaTeTUil IJis BeAeHUs O13Heca BO MHOTUX OT-
pacisax mo Bcemy Mmupy !. B 2023 roay B Poccuu 060port peiHKa ¢paHyaiizuHra Beipoc Ha 14,5% 1o cpas-
HEHUIO C TIPEIBITYIINM rogoM 1 1ocTur 3,18 TpiH. Py6ieii.?

ITo Mepe TTOCTPOEHMST YCIIEITHOTO «TPAAULIMOHHOTO» OM3Heca KOMITAHUHY B PSZE CIydaeB TpaHC-
(hopMUPYIOT CBOIO OM3HEC-MOJEb B MMOJIb3Yy (PpaHUYaii3UHTa, YTOOBI KPaTHO MacITabMpoBaTh OM3HEC,
MpY 3TOM C(POKYCUPOBATHCS Ha CBOUX KITIOUEBBLIX KOMITETCHIIMSIX: 3HAHUU PHIHKA, MAPKETUHTE YCIIYT,
BBICTpAaUBAaHUU JOJITOCPOYHBIX OTHOILIEHU C KIIMEHTAMM, IIOBLIIIIEHUY Y3HaBaeMOCTU OpeHa. B takoii
MozesIv (DYHKIIMS MO OCYIIIECTBICHUIO OTIEPALIMOHHOM IEATEJIbHOCTH ITepeaaeTcs (ppaHyaiizu, KOTOpbie
(oxycupyrorcd Ha obecreueHUM 3KOHOMUYECKOM 3(P(PEeKTUBHOCTU CBOMX 0OBEKTOB M 9KOHOMHOI pea-
JIN3aLN CTPATETUH, OTIPeAeIIEMO YITPaBIISIOIIE KOMITAHUEIA.

IMonynsapHocTh paHYaii3uHTa Cpeay MpeAnpUHUMAaTeNeH TaKKe MOXeT OObSICHSIThCSI MEHBIIIMM KO-
JIMYECTBOM PUCKOB ITPU 3aMycKe KOMIIAHMY B CpaBHEHUU ¢ IpyrMU hopMatamu 6usHeca. @panHyaiizu mo-
JIy4aroT He TOJIBKO Y3HaBaeMBbIii OpeH[I 1 CEKPEThI IIPOM3BOACTBA OT AepKaTes (PpaHIIN3bI, HO Y peKOMEH-
JAIK TI0 BeJeHUIO O13Heca, cieayst KOTOPBIM C OOJIbIIEl J0JIei BEpOSITHOCTH OHU TOCTUTHYT ycrexas. B
CBOIO ouepe/ib, (ppaHUaiizep MoaydaeT He TOJILKO (DMHAHCOBLII KAITUTA OT MAayIlaTbHBIX B3HOCOB U POSUITH,
HO Y 3HAHUS O JIOKAJIbHBIX OCOOEHHOCTSIX phIHKA TOBAPOB M YCIIYT.

OnHuM U3 (paKTOPOB YCHEITHOTO pa3BUTHUS (DpaHUYAN3MHTOBOM CETU SIBJISIETCS YITpaBieHUe 3HaHU -
samu (knowledge management) — Kak BHyTPHY OpraHM3allii, TaK U 3a ee IIpeaeiaMu. B yrpasineHue 3Ha-
HUSIMUA MOTYT BXOAUThH TaKKeE MPOLIECCHI, KaK: pa3pab0TKa, COBEPIIIEHCTBOBAHUE W PACIIPOCTPAaHEHUE
3HAHMI) 4.

B mpoiiecce nepenaum 3HaHUI B paMKax (hpaHUYA3MHTOBOM CETH BO3HUKAET AUJIeMMa MeXIy He-
00XOIMMOCTBIO 00eCTIeUeHHSI TOHITHOCTH 1 BOCIIPOU3BOAMMOCTH OM3HEC-IPOLIECCOB s (PpaHdaii3n
U CTpaTeTUUYECKUMU PUCKAMU, CBSI3aHHBIMU C YTPATOi 3aBUCMMOCTH (ppaHuaii3u oT ¢ppaHuaiizepa. Ta-
KM 00pa3oM, TIPaBUILHO CTPYKTYPUPOBAHHBIN U HAJIaXKEHHEBIH TIpoliecC Mepeaadyn 3HaHUi BO (hpaH-
YA3MHTOBOM CETHU SIBISIETCS KPUTUIECKUM (DaKTOPOM YyCIlexa M obecledeHUs ee KOHKYPEHTOCIIOCO0-
Hoctu. [Tpu 3TOM Biaaenblibl OM3HECa CTAHOBATCS KypaTOpaMy KOHTEHTA, YTO MO3BOJISIET UM BbIOUPATh
(ppaHuaiizn, KOTOphIe OYAYT COOTBETCTBOBATH LIEHHOCTSIM U CTaHAApPTaM KOMITAHWMU.

Llenb nccneqoBaHMs: BBIICINTD KITIOUEBbIe (haKTOPHI YCTOMYMBOIO KOHKYPEHTHOTO ITPEMMYIIECTBA
(bpaHUai3MHIOBOI CETU B ObIOTU-WHAYCTPUU Ha TIpuMepe ceTu 4hands Ha pocCUIICKOM pBIHKE.

Oco6eHHOCTH PYHKLLMOHUPOBaHUA MofAenei hpaHYaii3UHra

ITpu nepexone 6uzHeca ot ¢opmara B2C (nmpsimbie Tipoaaxu) K ¢opmarty B2B (ppaHuaiizuHr) cy-
IIECTBEHHO TPAaHCHOPMUPYETCSI MOIETb CO3AAHUS LIEHHOCTH, YTO TPEOYeT IepecMOTpa OpraHn3allOH -
HOW CTPYKTYpBI KOMIaHUU. B KOHTEKCTe hpaHuaii3HTa 3TO IIPOSBIISETCI B U3MEHEHUH KITIOUEBBIX ITPO-
1IECCOB U CTpaTeruii, HarpaBJIeHHBIX HA YIOBJIETBOPEHUE OTPEOHOCTEM pa3IMUHbIX LISJEBbIX Ay AUTOPUIA.

' Sorenson O., Swrensen J. B. Finding the right mix: Franchising, organizational learning, and chain performance. Strategic
management journal. 2001. T. 22. Ne. 6?7. C. 713—724. Inma C. Purposeful franchising: Re-thinking of the franchising
rationale. Singapore Management Review. 2005. T. 27. Ne. 1. C. 27—49.

2 O6opoT pbiHKa (hpaHuarauHra B Poccuu pgoctur 3,18 tpaH pybneit. forbes.com / 20 uions 2024: URL:https://
www.forbes.ru/biznes /514886-oborot-rynka-francajzinga-v-rossii-dostig-3-18-trin-rublej (nata obpawerus 20.09.2024).

3 Abdul Ghani M.F. et al. A preliminary study: Exploring franchising growth factors of franchisor and franchisee. Journal
of Open Innovation: Technology, Market, and Complexity. 2022. T. 8. Ne. 3. C. 138.

4Paswan A.K., Wittmann C.M. Knowledge management and franchise systems. Industrial Marketing Management. 2009.
T. 38. Ne. 2. C. 173—180.
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M3MmeHeHMs B cTpaTerny KOMITAHMY 3a9aCTYIO KacaloTCs UBMEHEHM B LIEITOYKe CO3TaHUST LIEHHO-
cti. OOIINIA BU LIETMTOYKHM CO3MAHMS LIEHHOCTH (cTomMocTi) o Maiikiy [loprtepy mpencraBieHa Ha

pucyHke 1.
HHOPACTPYKTYPA KOMITAHHH \

T T T T
VITPABJIEHHE NEPCOHATION

BCIIOMOTATETBHBIE | VITPABJIEHME NEPCOHATIOM |

BH/Ibl AEATEABHOCTH I [ | 1

TEXHONOTHYECKOE PASBUTHE

T |
MATEPHAJNIBHO-TEXHHYECKOE OBECTIEYEHHE I

BHYTPEHHAA [TPOU3BOACTBEH- BHEIIHAA MAPKETHET OBCITYXHBAHHE
JIOTHCTHKA HEIR MMTPOLECC JIOTHCTHKA H MTPOIAXKHK

—

OCHOBHBIE BHIIBI AEATENBHOCTH
Puc. 1. Llenoyka co3paHus LeHHOCTH B 0bLLeM Buge °

ITpu nepexoe K ppaHIai3MHTOBOI MOJEIN OCHOBHBIE BUMIBI ACSITETEHOCTH OCYIIECTBIISIIOTCS OJI-
HOBPEMEHHO NapTHepOM-(hpaHUaii3u M ero KOMaHI0M (HEITOCPEICTBEHHO B TOUKAX CETH ) U (ppaHUalize-
poM (Ha ypoOBHE BCeli CETH), a BCTIOMOTaTeJIbHbIE OCTAIOTCS MMOJHOCTBIO 3a YIIpaBJIsSIolIeli KOMITaHUEiA.

Tak, (ppaHUali3MHT MOXET pacCMaTPUBAThCSI KaK CTpaTerusi, K KOTOpoil mpruberaoT KOMIaHUU,
YTOOBI MOAAECPKUBATh TOCTOSIHHOE Pa3BUTHE OU3HECA 3a CUET CO3/IaBacMbIX HOBBIX OpraHu3ainuii. bo-
Jiee Toro (ppaHYaN3UHT SIBISIETCS IPUMEPOM TOT0, KAK HOBbIE HEOOJIBIIIME OpraHU3aLMU MOIAEePKUBAIOT
cebsI 3a CUeT CTpaTeruy YCTaHOBJICHUS CBsI3eil ¢ 6oJiee 3peIbIMUA KOMITAHUSIMHU, YTO TAKXKE TTIOMOTaeT UM
[IPE0A0JIETh HEKOTOPhIE OTPAHMYEHMS, KOTOPhIE CBSI3aHbI C BO3PACTOM 1/WIU pa3MepoM °.

Taxske nepexo oT Ou3Hec-Moaeau ¢ mpsiMmbiMu npogaxkamu (B2C) k dpanuaiizunry (B2B) nonpa-
3yMeBaeT u3MeHeHue crpareru koMmnanuu. ChopMyaMpoBaHHas «<Ha Oymare» cTpaTerus 1j1s peaansa-
LIMK TTIOTpeOyeT 00opyaoBaHue, yoexkaeHne pabOTHUKOB B 11€JIECO00PA3HOCTU 3TOU UNIEU U UBMEHEHHYHO
cmpykmypy .

CornacHo Puuapny JI. lachTy, n”3MeHeHe OpraHU3alMOHHOM CTPYKTYPHI KOMITAHUY SIBJISIETCS OJ-
HUM 13 BO3MOXKHBIX CJIEACTBUIA BHEIPEHUS CTpaTernu (puc. 2).

M3MeHeHMs B CTPYKTYpe TIpU U3MEHEHUSIX B CTPATeTUU ITPOUCXOMIST 10 IBYM OCHOBHBIM MPUYU-
HaMm &

1. CTpykTypa KOMITAaHUHU B OOJIbIIElH CTEIEHU ONpPeaesieT, KAKMUM 00pa3oM yCTaHABIMBAIOTCS LIEIU
U TIOJIMTUKA KOMITAHUH.

2. CTpyKTypa KOMIITAaHUHU BIUSIET Ha pacIipeieIeHUe PecypCcoB.

5 Moptep M. KoHkypeHTHOe npenmyLecTso: Kak LOCTHUb BbICOKOro pesynbTata v obecneunTs ero yctoiumsoctb / Mep. c aHrn. —
M.: AnbnuHa Busnec Bykc, 2005. 715 c. ISBN 5-9614-0182-0.

6 Falbe C. M., Dandridge T. C., Kumar A. The effect of organizational context on entrepreneurial strategies in franchising.
Journal of business venturing. 1999. T. 14. Ne. 1. C. 125—140.

" Dacpt P. MeHepkmenT. 6-e uzg. / Mep. c anrn. — Cl6.: Mutep, 2006. 864 c.: un. (Cepua «Knaccuka MBA»). ISBN 5-
94723-014-3.

8 David, Fred R. Strategic management: concepts and cases / Fred R. David. — 13th ed. ISBN-13: 978-0-13-612098-8.
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AHanma BHewWwHen MaeHTudukauma
cpenbi: crparerm x
« HaumoHansHoi [ PaKTOpoB: :
« MoGansHon « BO3MOXHOCTE#H :
°¥rpos : ®opmynuposaHme
' cTparerum:
' » KopnoparmsHuii
. YPOBEHb
' * Yposetib GuaHec-
- enmHuY
. * DYHKLMOHANbHBIA
¥ YyPOBEHL
OueHka Texywmx.. . Onpepenexne HOBLIX. ..
* Muccuin : LMlucc;a
. - « OcHosononaramowmx
« Crpareruit Ocnosona. ‘

Breapexwe crparermm nocpen-
CTBOM OCYUWIECTBNeHUS Mame-
HEHWA B...

= CTune nuaepcTea/kKynsType

lecnannaracenadl

AHanNu3 BHYTDEHHEeR Moentundukaumsa * OpraHmM3aumoHHOn CTPYKTYpe
cpeasi: CTparern4eckmx » Yenose4eckux pecypcax
« CTepxHesbie daxTopos: * UHdOPMALMORHBIX
—®  xomneTeHuMK | » CunbHbIX CTOPOH W KOHTPOMBHBLIX CHCTEeMax
* CuHepruam » CnaGeix CTOPOH
« CoapaHue ueH-
HOCTH

Puc. 2. Mpouecc cTpaterMyeckoro MeHegkmeHTa °

TakuM 06pa3oM, HOBasl CTpaTerust MpeAoIpeaelisieT HOBYIO CTPYKTYpY Kommnannu. CornacHo YaH-
JUTepy, IO MEpe POCTa OpraHM3alliK U U3MEHEHUS CTPATETHH C TeYeHUEM BPEMEHH YaCcTO MMOBTOPSIETCST
oIrpeieeHHAas CTPYKTYPHAas ITOCIeA0BaTEIbHOCTD (pHC. 3).

PazpabarsiBaetcst
HOBasI CTpATETHs

~ ™~

Co3naeTcst HoBast Bo3HHKAIOT HOBBIC
OpraHH3allHOHHAS aJIMHHUCTPaTHBHBIE
CTPYKTYpa npo0dIeMbl
Db dexTHBHOCTH Db dexTnBHOCTH
paboTsl pabotsl
OpraHH3alHH OpraHW3alHH
THOBBIIIAETCSA CHUKAETCA
—

Puc. 3. Bsaumocssab cTpateruu v cTpykTypbi no Yananepy

® Dacpt P. MeHemkMeHT. 6-€ u3a. / Mep. c aHrn. — CM6.: Mutep, 2006. 864 c.: un. (Cepus «Knaccuka MBA»). ISBN 5-94723-014-3.

10 David, Fred R. Strategic management: concepts and cases / Fred R. David. — 13th ed. C. 221. ISBN-13: 978-0-13-
612098-8.
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B cooTBeTCTBUM ¢ mepenaBaeMbIMU MpaBaMu U cepoii MpuMeHEeHUs BbIACISIOT HECKOJIbKO OC-
HOBHBIX BUJOB (ppaHIu3 '

* MPOU3BOJCTBeHHAs (DpaHIIIN3a;

- ToBapHas (ppaHIIN3a;

* cepBUCHAas (ppaHIIN3a;

* (ppaHIIM3a On3Hec-(hopmara.

B manHOM ucciemoBaHum OyaeT paccMaTpuBaThes paHiln3a Ou3Hec-(opmaTa, Tak KakK JaHHbIM
BUJI TTOIpa3yMeBaeT He TOJIbKO ITPaBo Ha MPOMAYKT, YCJIYTY M TOBApHbIN 3HAaK, HO U Ha caM (popmarT Belie-
HUsI OM3HECAa — MAapKETUHTOBYIO CTpaTETMIo, CTAHAAPTHI BeeHUsI OM3Heca U KOHTPOJISI KauecTBa U Ipo-
JOJDKUTEBHYIO IBYCTOPOHHIOI KOMMYHHUKALIMIO 2,

ITpu TpancdopMaLiyu GM3HEC-MOIEIN KpaiiHe BaXKHOI CTAHOBUTCS 3aa4a YIIpaBJICHIIEB B TIepe-
Jadye 3HAHUI, YTO 0COOEHHO aKTyaJbHO B KOHTEKCTe (hpaHUaii3uHTa, II¢ 0OMEH 3HAHUSIMU 1 OITBITOM
Mexay hpaHuaizepoM 1 (paHYaii3u UTpaeT KII0UEBYIO pOJib B 00eCIeYeHUM YCTOMUMBOTO ycreXa M KOH-
KYPEHTOCIIOCOOHOCTH.

[Tpenpioyiye ucciieaoBaHMsI yKa3bIBalOT HA TO, YTO 3 (eKTUBHOE yIIpaBJieHUE 3HAHUSIMU BCe Yallie
MPU3HAETCS OAHOM M3 OCHOBHBIX IIPOOJIEM, C KOTOPBIMU MPUXOIUTCSI CTATKMBAThCS (ppaHUaiizepam.
OcobeHHO 3TO MPOoSBISIETC BO (hpaHIIM3ax 613Hec-(GopMaTa, Tak Kak C pa3BUTHEM PhIHKA OHU CTAHO-
BWJIKCH 00JIe€ MACINTAOHBIMU 1 HAYKOEMKHUMMU '3,

IIpu nnepexone ot monesn B2C k Mmoaenu B2B dpanuaiizep 6oJbliie He 3aHMMAaeTCs poaaxKeid To-
BapoB, a UH(opmaLueil ¥ 3HaHUIMU. C y4eTOM 3TOTO KJIF0UEBBIM PECypCOM, KOTOPBIM 00J1agaeT hpaH-
yaii3ep, SIBJISIIOTCS 3HAHUSI, a yIpaBjeHUe STUMU 3HAHUSIMU CTAHOBSITCS OJHOM 13 KJIIOYEBBIX YIIpaB-
JIEHYECKMX MPAKTHK, KOTOpast HEOOXOIMMa [Tl YCIIELTHOTO pa3BUTHS (hpaHIIN3bI Ou3HeC-popmara 4,

3HaHus (ppaHUaiizepa MOTYT BKIIIOUATh KaK HesIBHEIE (tacit knowledge), Tak 1 ssBHbIe (explicit knowledge)
KOMIIOHEHTHI . J17151 TOro YTOOBI COCTABUTL YHUKAIBHYIO 6a3y 3HAHMIA, YIIPABIISIONIAsS KOMITAHUS aKKYMYJTH-
pyeT 3HaHMsI OT (PpaHYali3H, IIPEAOCTABISIET IIPOBEPEHHYIO OM3HEC-MOJIEITh M BCIIOMOTaTeTbHbIE YeryTu. DdpaH-
Yaii3u, B CBOIO OUYEPEb, SIBIISTIOTCSI OMHUM M3 BAXKHBIX ICTOYHUKOB HESIBHBIX 3HAHUI «C MOJIei» 115 (ppaHyaii-
3epa. 3HaHUS OTOEIbHOrO (PpaHuaii3u (MpU YCIOBUM, YTO OHU TMPaBUJIBHO JOCTaBJCHBI (DpaHUaii3epy,
00paboTaHbl ¥ paCIPOCTPaHEHBI) MOTYT IIPUHECTH TTOJTb3Y IPYTuM (dpaHyaiizu cetu. bosee Toro, hpaHuaitzu
(c coracus yrpapJsTiole it KOMIaHUK ) MOTYT BHOCUTh U3MEHEHMS B ITPOIYKTHI MJIU YCIIYTH, OITAPAasICh HA 3HA-
HIE ¥ OCOOEHHOCTY MECTHOTO PBIHKA, YTO YaCTO IIPUBOIUT K ITOBBILIIEHNIO TIPON3BOIUTEIBLHOCTH CETH ',

OcHoBaHHbIN Ha 3HaHMSIX (knowledge-based) u pecypcHbiit (resource-based) Moaxoabl K TEOpUU
(bpMBI paccMaTpUBAIOT 3HAHUS KaK HanboJiee CTpaTernyeckKuil pecypce IUist ojydyeHuss KOHKYPEHTHO-
ro npeumyuiectsa. [1py 3ToM 3HaHUS JOJKHBI ObITh YHUKAIbHBIMUM, HEITOBTOPUMBIMU U JOCTATOYHO
JIETKUMM, 9TOOKI (hpaHUaii3u CMOT X BOCIIPOU3BECTH 7. DTO COOTBETCTBYET TPeOOBAHUSIM K NCTOUHU -
KaM KOHKYPEHTHOTO IPeUMYIIeCTBa, onmrcaHHbIM Bo VRIO-aHaam3e, KOTOPHIiA TO3BOJISIET OLIEHUTD pe-
CYPCHI M CITOCOOHOCTU KOMITaHUU. YTOOBI JOCTUYD YCTOMUYMBOIO KOHKYPEHTHOTO TIpenMYyIecTBa (pup-
MbI, €€ 3HaHUSI/PecypChl JOKHBI ObITh LIeHHBIMU (valuable), peakumu (rare), HEBOCIIPOU3BOAUMBIMU
(inimitable) u opranu3oBaHHbIMU (organized). Takke, cymectByeT VRIS-Mozenb, KoTopast yTBEpXKaaeT,

" Waxosa M. C. Knaccudmkaums paHLLuM3 Ha pOCCUHCKOM pbiHKe. HayuHble MccefoBaHUs 3KOHOMUYECKOro dhaKy ib-
TeTa. DNeKTpoHHbIK xxypHan. 2009. T. 1. Ne. 2. C. 69—79.

12 Blair R. D. The economics of franchising. Cambridge University Press, 2005.

3 Lindblom A., Tikkanen H. Knowledge creation and business format franchising. Management Decision. 2010. T. 48.
Ne. 2. C. 179—188.

4 Tam xe.

5 Paswan A.K., D’Souza D., Rajamma R.K. Value co-creation through knowledge exchange in franchising. Journal of
Services Marketing. 2014. T. 28. Ne. 2. C. 116—125.

16 ]ddy J. J., Alon |. Knowledge management in franchising: a research agenda. Journal of Knowledge Management. 2019.
T.23. Ne. 4. C. 763—785.

7 Tam xe.
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YTO 3HaHUE TAKXKe JOJIKHO OBbITh YCTOMYMBBIM (sustainable), 4ToObI COXpaHSITh KOHKYPEHTHOE MPernMy-
IIIECTBO B JIOJITOCPOYHOI ITEPCIIEKTUBE '8,

[Ipu 5TOM clemyeT yIuThIBaTh, YTO, KaK TOJBKO (ppaHdYaii3y CTAaHYT TOCTATOYHO 3PETBIMU, OHU
MOTYT Ha4aTh BEIXOMUTB M3 CETH, TTOCKOJIEKY MHKOPIIOPUPYIOT 3HAHMS 0 OM3HEC-ITPoIieccaX BHYTPh CBOETO
ousHeca. YToOBI 3TO IIpeaOTBPATUTh, HEOOXOIMMO COOJIIOAAaTh OaJaHC MEXIY IIPOCTOTOM 3HAHUM IS
Hay4yeHUs (ppaHIaii3U U CJTOXKHOCTBIO UX «U3BJICUEHMST» BO BHEIITHION CPELTY.

[IprMeHuTEeNBHO K clyyalo hpaHyaii3uHra 11eJIecoo0pa3HO paCCMOTPETh BOITPOC BO3MOXKHOCTU KO-
MUPOBAHYSI 3HAHUI KaK YCTOMYMBOTO NCTOYHMKA KOHKYPEHTHOTO MPEUMYIIECTBA MPpH Mpojaxe dpaH-
TITU3HL.

YnpaeneHue 3HaHUAMMU BO ppaHuaiauHre. Keiic 6bloTH-canoHa

OrnucaHHbI€ BbIILIE MOIXObI K YIIPABASHUIO 3HAHUSIMU BO (hpaHYaii3MHIOBOM CETH B TAaHHOM cTa-
The OYAYT MPOaHATN3UPOBaHbI Ha TIPUMEpe CETH ObIOTH-CcalTOHOB «4hands» 1°. «4hands» sBisteTcst iep-
BOI ObIOTH-(DPaHIIN30ii ¢ rTapaHTHEN OKYIIaeMOCTH B ToroBope 2.

HanHas ceTb paboTaeT 1Mo (hpaHIIM3e 6ru3Hec-hopMmaTa, TIe YIpaBIaoas KOMIIaHK IIpeaiaraet
(bpaHualii3n ycIyry 3amycKa cajaoHa «Iof KJII0U», IIPeI0CTaBIIIeT 00y4eHNE U MeEPCOHATBLHOE COMTPOBOXK-
JIeHue, HacTpoiiky u noakiodeHne K CRM-cucreme u rotoByio I T-undpactpykrypy. Janee onucanue
Keica 6a3upyeTcs Ha IEpBUYHON (BHYTpeHHE) MHGOpMAaLIMU, TTOJyYeHHO OT MEHEIXKMEHTa yIpaB-
JiTtonIe i KOMIaHWH.

Komnanus «4hands» mpoiiuia TpaHcgopMaluio OT MoJeau OU3Heca ¢ MPSIMBIMU MTPoJakaMu A0
¢panyvaiizmHaroBoii cetu. B 2008 romy 061 OTKPHIT epBoIii canoH «4hands» B HoBocubupcke.

B «4hands» crana nmonyssipHoit yciayra «CeT B 4 pyKu», KOTOpasi TOTOM paclipoCTpaHUJIach Ha BCIO
ObIOTH-MHAYCTpUIO. Ee 0cO0EHHOCTD 3aKiTI09aeTcsl B BEITOJHEHUM MAaHUKIOpA U TIETUKIOpa OMHOBpE-
MEHHO ABYMs MacTepamu. st 9TOi ycIyrv B KOMITAaHWM pa3padboTaiu Kpeciia, KOTopble yIOOHBI U IS
KJIMEeHTA, U IS MaCTePOB.

K 2012 rony B HoBocubupcke OBII0 OTKPHITO AeCATh caloHOB ceTu. B 2013—2014 rr. OBl 3aperuc-
TPUPOBaH TOBApHBI 3HAK M HAYAT CTAPT IMpomaxXu (ppaHim3sl «4hands». MeHeIKMEHT KOMIIaHUH OT-
MedaerT, uto I1pu nepexone ot B2C (ripsimbie pomaxu) K B2B (bpaxuaiizsuar) ¢popMaTy caMbIMU TPYI-
HBIMH 3TaramMu ObLTH: (hOPMYITMPOBaHNE CTPYKTYPHI KOMITAHUY 1 OTIpeNe/IeHIe, KaKie CIICITNaTCThI
HY>XHbI, ¥ IOUCK TUX CIIELIMATUCTOB.

K 2024 rony ynpaBiieHHe TOProBoii Mapkoii «4hands» ocymiectBisiercst komnanueit OO0 «MAP-
KET ®PAHIIIN3». B cTpyKTypy KOMIaHUU BXOAUT: TeHEPATbHBIN TUPEKTOP, AeMapTaMEHT OTKPBITHS
1 CHaOXXeHMS, IeTlapTaMeHT paHdaii3uHra, nermaprtaMmeHT PR 1 MmapkeTnHra, KoMMepdecKuii Jemapra-
MEHT, GQMHAHCOBBIN 1 OPMINYECKUI eTTapTaMeHT B yIeOHBIN 1IeHTp «Ha Horrsax».

TparchopManus KOMIIaHUM OT MOJENH TIPSIMBIX TIPOAaX K (hpaHIa3MHTOBOI CETH MEHSIET 1ie-
MOYKY CO3MaHUsI LIEHHOCTU C TOYKH 3pEHUS pacripeieSieHUs OTBETCTBEHHOCTH, KOHTPOJISI U yIIpaBJie-
Husl. KoMmmanus - paHyaiizep nepenaet yacTb @yHKIMM hpaHyaii3u, YTO CHUXKAET OTNlepallMOHHbIE 3aT-
paThl M PUCKU, HO YCIIOXKHSIET KOHTPOJIb 32 KAUeCTBOM U YITpaBjieHueM OpeHaoM. Tak, [ierouka co3qaHust
LIEHHOCTHY KOMITAaHUY ITpH (hopMaTe TIPAMBIX IIPOoaax (as was) IIpeIcTaBiIsia Co00i KIIaCCHYECKYIO CXe-
MYy IUTSI caJToHA HOTTEBOTO CEPBYCA, TIe BCA NESITeTEHOCTD OCYIIECTBIAIACh OCHOBATETbHULICH 1 €€ KO-
MaHgoii. [1pu HetHeTHeM (hopmMaTe (hpaHyaii3uHra (as is), IPOU3OILIN CASAYIOIINE U3MEHEHNS:

- OTBETCTBEHHOCTh 32 YacTh OINEpPallMOHHOMN JesITeTbHOCTHU Tepenaercs napTHepam-cpaHyai3u.

Kommnanus-dpaHyaiizep 3aaaet cTaHmapThl, HO hpaHUYaii3u OCYILIECTBISIOT TPOJAXKU U OKa3bIBa-

10T YCIIYTHU.

8 Why You Need To Understand The VRIS Model When Setting Your Strategy. forbes.com / Nov. 17, 2023: URL:https://
www.forbes.com /councils /forbescoachescouncil /2023 /11 /17 /why-you-need-to-understand-the-vris-model-when-
setting-your-strategy / (nata obpaierus 25.09.2024).

19 4hands — aTo MexayHapoaHas ceTb CalOHOB MaHUKIOpa W NefMKiopa c onbiToM oTKpbiTUs Gonee 200 canoHos B Poc-
CHHW 1 MHUpe.

2 MpaHwu3a 4 hands. Sberbank.ru URL: https://www.sberbank.ru/ru/s_m_business /franchises /detail /4hands
(nata obpaweHuns 25.09.2024).
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- OcHOBHAas MapKETUHTOBAs KaMITAHUS OCYIIECTBIISICTCS IIEHTPAIM30BaHHO. YIIpaBJISIOIIasi KOMIIa-

HUSI KOHTPOJIMPYET OOIILYIO CTpaTernio U OpeH 1, Ho (hpaHyYaii3u B CBOIO ouepeb MOT'YT MHULIMUPO-

BaThb COOCTBEHHbI JIOKAIbHBII MAPKETUHT OCPEACTBOM PA3BUTHS TUYHOIO OpeHIa.

- [lepcoHan B caJloHBI CETH HAHUMAETCS U YIIpaBIsieTcsT (hpaHdaii3u.
- [onnmepxka mpu OTKPHITUM cajioHa. [ToucK JoKaluu, peMOHT, IToa00p 000PYAOBaHMS BBITIOIHSIET
yrpapisitoias kommnanus. [locie oTKpeiTHs y dpaHyaiizu ecTh MEHeIKep OT (hpaHyaiizepa, KOTo-

PBIit COPOBOXIAET IO U TIOCTIE OTKPBITHS, pa3drpaeT MmoKa3aTes AesITeTbHOCTH 1 TaeT HeOOXOM1-

MbI€ PEKOMEH AN K.

ITocne TpaHchopmaliiu OM3HEC-MPOLECCOB ObLIa OTMEUEHA CIOXKHOCTh, XapaKTepHas 11l (ppaH-
Yaii3MHTOBOM CeTH, — KOMMYHUKAIIWS YIIPABJIAIONIeH KOMITAaHNY ¢ paHdaiizn. OTMedaeTcs, 4To He
Bce (hpaHyali3y OJMHAKOBO BOBJIEYEHBI B UBMEHEHMS, a TaKKe 4acTh MHGMOPMaLIUU OCTaeTcs B Hedop-
MaJIbHBIX YaTaxX MeXIy MapTHepaMU, U OHa He TOXOIUT 10 dpaHyaiizepa. Takum o6pa3om Keiic KomIia-
HHU TTOATBEPKIACT IIPUBEICHHBIN BBIIIIE TE3UC O TOM, UTO TpaHCchep 3HAHMI CTAHOBUTCS OTHUM U3 BaX-
HBIX aCTEKTOB IPU TpaHchopMalii OU3HEC-MOIe KOMITaHUU.

BaxxHbl1it BoIpoc B paciiMpeHuu ppaHYaii3MHIOBOM CETU — 3TO OpraHu3alvs TpaHchepa 3HAaHUIA.
DTOT Iporecc 0COOEHHO BaXKeH, €CJIM KOMITAaHWS HalleJeHa He Ha KOJTMYECTBEHHBIN, a Ha KAYeCTBEH-
HBII POCT, YTO SIBJISIETCSI KOHKYPEHTHBIM ITPEUMYIIECTBOM Ha PhIHKE ObIOTH-YCITYT.

B dpanuaiizunronoii cetu «4hands» yrpapisiolias KOMIaHUS CASAUT 32 TeM, YTOObI MapTHep-
(bpaHuUaii3y TpolIe] OHJIANH-KYpPC W U3YyYrl HH(POPMALINIO «Ha BXOAE», K HEMY ITPUCTaBJIEH TpeKep-
HacTaBHUK Ha BpeMs npoliecca ooyyeHus. OHnaiH-Kypc ObL1 pa3paboTaH OCHOBaTEIbHUIIEH OpeHaa u
COCTOMT HE TOJIbKO U3 MH(OpPMAaIIMK O KOMITAHUHU U O (bpaHILIN3e, HO U U3 6A30BbIX YIIPaBICHYECKUX
MPaKTUK W TeOPHH yIIpaBieHmsA. TakuM obpa3oM, maxke ImapTHep 0e3 ombITa BemeHUsT OM3Heca MOXET
TOrPY3UThCS B yrpaBieHue dhpaHimmnioi. Kaxnpiii Momysib 00yuyeHUsT BKIIOYaeT He TOJIbKO oOpa3oBa-
TeJIbHOE BUIEO U MTPE3EHTALIMIO, HO TAKXKe YIIpaXKHEHM S, TOMAllIHUE 3aJaHUsl, TECThI, YACTO 3aJaBaeMble
BOIIPOCHI, PaO0OYYIO TETPaIh, YCTHEIE 3aUETHI M MIPAKTUKY B CTYIUSIX KOMITAHHMN.

Y Bcex COTpYIHMKOB U MapTHEPOB «4hands» eCTh JOCTYI Ha TOCTOSTHHOM OCHOBE KO BCEM TEXHOJIO-
TMSIM M CTaHIapTaM KOMIaHUM, a TAKKE BO3MOXKHOCTD MOJTy4aTh KOHCYJIBTallUM 10 BEIEHUIO M OpTaHU-
3aumu padotel cryauii. Ha mannabiil MoMeHT 6ostee 150 yrpapnstroniux ppandaiizu cepTuuiinpoBaHbl U
MPOIOJIKAIOT NMCTAHIIMOHHO 00yuyaThcs Ha ruiatdopme Get course (getcourse.4hands.ru), 4To Mo3BoJIs-
€T UM KOHTPOJIMPOBATh pabOTy CBOMX COTPYIHUKOB B CTYAUU U UMETh MOCTOSIHHBII JOCTYM K CTaHAap-
TaM rpynnbl cetu «4hands» u «Nails up». Takxke Ha naHHO# MuIaThopMe 3anucaHbl U OMYyOJIMKOBaHbI
00111e10CTyITHbIE KypChl U BEOMHAPHI.

CTOUT OTMETUTh, YTO OTHUM U3 CTPATETUUECKMX HAMPABJICHUI pa3BUTHSI CETH SIBJISIETCSI OOHOBJISIC-
Mas1 0a3a 3HaHui. TakuM 06pa3oM, IIpH IMOKYIKe (ppaHIIM3bI, IOMAMO OpeHIa OH MOKYIIAeT «IIOAIUCKY»
Ha ITOCTOSTHHO OOHOBJIsSIEMY10 0a3y 3HaHU I, KOTOPYIO IPETOCTaBIIsIET, OOHOBIISIET M TIOJIEP>KHUBACT YIIPaB-
JISIOILAsT KOMITaHMSI. DTO TakKe OyIeT SIBIAThCS CASPXKMBAIOIIUM (haKTOPOM JUTS BBIXOJIS TApTHEPa U3 CETHU.

B cayuae paccmaTpuBaeMoro Keiica «TpUrrepaMu» JJIsI peKpalleHus JoroBopa (ppaHuaii3nHra
MOTYT SIBJISIThCSI KAK HOBBIE TPEOOBAHNS CO CTOPOHBI YIIPABJISIONIE KOMITAHUU, TAK U HOBasi TOUKa (ppaH-
IIM3bl B HETTOCPEICTBEHHON OJIM30CTU OT KOHKPETHOTO cajloHa. TakKe CyIlecTBYIOT MPUMEpHI, Koraa
TTOCJIe HapyIIeHWs CTAHIapTOB KOMITAHMY M BBOJIA IITPa(HBIX CAHKIINI YIIPaBISIONIas KOMITAHUS pe-
1IaeT PaCTOPTHYTh JOTOBOP (hpaHIIN3bI C TAPTHEPOM-(paHIaii3u.

IIpu mpakTUYecKOM M3yYeHUU Keica TaKoi TeHACHILIMU BbIXOMA 3peibiX (hpaHUyaii3u U3 CETU He
ObLIO 3aMeUYEHO, TaK KaK NapTHEPbl UMEIOT He TOJIbKO (PHAHCOBYIO, HO U MAPKETUHTOBYIO MOTUBALIUIO
OCTaBaTbCs BHYTPU KOMIaHUM. M3-3a CUJIBHOTO OpeH/1a CeTH MPU BbIXOe U3 (hpaHIIIU3bI CAJIOH MapTHe-
pa 3HAYUTEILHO TePsIeT B BIPYUKe (B OTAEIBHBIX CIy4Yasx BbIpYUKa MagaeT BABOE B TE€UCHUE MOIyroaa
TocJjie CHSTHS BbIBECKM). Tako# CUSIbHBIN OpeH1 KOMIIaHUY JOCTUTAETCS, B TOM YKCJie, U 32 CUET 3HAUM -
TeJbHBIX MAPKETUHTOBBIX BJIOKEHUH (KOTOpbIe ObLIM Obl Hepeau3yeMbl B MaclliTabax OHOTO OTAEIb-
Horo paHyaii3n). BaxxHocTs OpeHIa Co31aeT TECHYIO CBSI3b MEXKTY (ppaHUaiizepoM 1 mapTHepaMUu-(ppaH-
yaiizu 2. BpeHa KOMIIAHMY TaKXKe OKa3bIBAeT MTOJIOXKUTENbHOE BIMSIHIE HA pa3BUTHE JIMYHOIO GpeHaa
IMapTHepa, 4TO SABJISIETCS BasXKHBIM aCTICKTOM pa3BUTHS OM3Heca B ObIOTH-WHIYCTPUN.

2 Watson A. et al. Retail franchising: an intellectual capital perspective. Journal of Retailing and Consumer Services.
2005.T. 12. Ne. 1. C. 25—34.
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Haxoxnenue ppaHyaiizn BHyTpU CETU MO3BOJISIET UM OOMEHMBATbCSI 3HAHUSIMU HE TOJIBKO C YII-
paBJIsIIolIeit KoMITaHUel, HO U Mexy coboii. CylllecTBOBaHUE coBeTa (hpaHyaii3u MoMoraeT HalaJuTh
MIPOIIeCcC KOMMYHUKAIINK 1 BEPTUKAIBLHOTO M TOPU30HTAILHOTO TpaHcdepa 3HaHW BHYTpHU ceTh. Tak-
XK€ €CTh IPUMEPHI, KOTIa TTPEIIOXKEHNS OTIEIbHBIX (DpaHYai31 pacCMaTPUBAJIVCh YITPABIISIOIICH KOM-
MTaHUel, a TOTOM MacIITabMpPOBaIVICh Ha APYTUE CaJIOHBI CETH.

CobGpaHHast 6a3a 3HaHUI ¢ iepenaveit B opMe KypcoB, pa3paboTaHHas B pacCMaTpUBaeMoO CeTH,
MOXET pacCMaTPUBaThCs KAK MCTOYHUK KOHKYPEHTHOTO NMpeuMyliecTna. Takoii criocod rmospossiet chop-
MYJIMPOBaTh SIBHbIE 3HAHUS U3 HApAOOTAHHOTO OMBITA M BEIHECTU UX HAa KOPIIOPATUBHBIN YPOBEHb, IIPU
STOM JIMIHBIC 3HAHWSI CTAHOBATCS OpTaHU3aIIMOHHBIMU.

IIpu c6ope nHbOpMaLIK OBUIN BEISIBICHHI CIIEAYIOIINE HOY-Xay KoMITaHWU «4hands»:

- aJITOPUTM TT0A00Pa JIOKAIINH;

- YHUKaJIbHbIE UHTEPhEePbl / GUPMEHHOE 000PYI0BaHUE;

- aCCOPTUMEHTHAs JTMHEeKa KOCMETUKH;

- CTaHAapThl pabOTHI BCceX COTPYIHUKOB (OT MacTepa 10 aiMUHUCTPATOpa);

- MApKETUHTOBAS CTPATETHS.

JIJ1s1 OLIeHKY pecypcoB, JieXalllMX B OCHOBE KOHKYPEHTHOTO IIpenMyIlecTBa KoMmitanuu 1mo VRIO-
MOJIeTN, OBUTH TTpOaHaTN3UPOBAHbI HECKOJIBKO KITFOUEBBIX peCypPCcOB (DpaHUa3MHTOBOI ceTr «4hands»
(Tab6:. 1). B Tabnuiie mpeacraBiaeHa oLleHKA peCYpCOB KOMIIAHWM, OLIECHEHHAsI BHYTPEHHUMM KCIIepTa-
MU — COTPYIHMKaMU KOMITAHWU U3 YMCia pyKoBoaUTeNe Boiciero 3seHa (C-level). OueHka cocTaBiisi-
eT oT 1 10 5 GaIJI0B, YTO ITOMOTaEeT OLIEHUTh PECYPChl KOMIIAHUM B COOTBETCTBUU C KaXIBIM (paKTOpOM
Momenu. [Tocye olleHnBaHMS OBIIN ITOACYNTAHEI CpeTHIE 3HAYSHHST OIIEHOK IT0 KaxkIoMy pecypcy. boina
TIPUHSITA CIIeIYIONIast Tpagamus OLeHUBAHNS:

+ 1-2,49 — 510 «HM3KaA» OLIEHKA

- 2,5—-3,99 — 510 «CpeaHsIsg» OLIEHKa

*4—5 — 3T0 «BBICOKaSI» OLICHKA.
Tabnumua 1

OueHka pecypcos komnanuu «4hands» no VRIO-monenu 2

®dakTop Value Rarity Imitability Organization
oneHKH | (IIeHHOCTb) | (PeaKoCThb) (CI0XKHOCTD (opraHM3anMOHHAsA
KONMMPOBAHUSA) CIOCOOHOCTD)
Pecypc
[pouenypa «B 4 pyku»| Bricokasi CpenHsis Huskas Bricokast
BpeHn 1 MapKeTHH- Bricokast CpenHsist Huzkas Bricokast
roBasi moJIepKKa
JIuneiika co6CTBEH- Bricokast CpenHsis CpenHsist Bricokas
HOW KOCMETUKH
AKTUBHas TOAAEPXK- Bricokas Bricokast CpenHsis Bricokas
Ka (ppaHyaiizn
Cucrema o0ydeHUsI Bricokast CpenHsis Bricokast Bricokas
GbpaHyai3u

(B T.4. OOHOBJIsIEMAsT
0aza 3HaHMi1)

3HauyeHKe OOBIIMHCTBA OLIEHOK Ha YPOBHE «CPEIHSISI» M «BBICOKAs» TOBOPHT O CTPATErMYeCKOM U
LieJIeHAIIpaBJIEeHHOM Pa3BUTHUM KITIOUEBBIX pecypcoB KommaHuu. Momeiab VRIO moka3sbpiBaet, 4To y
«4hands» ecTb pecypchl, KOTOPBIE BBIIEIISIOT €€ Cpeil KOHKYPEHTOB, HalIpUMep: YHUKAJIbHAs YCITyTa «B
4 pykKu», COOCTBEHHAss KOCMETUYECKAs MMPOAYKLIMS ¥ MOIIHAsI IOAAEPXKKa (PpaHuaiizn. DTU pecypchl
MTO3BOJISIIOT 00ECIIEYNTh KOHKYPEHTHOE TPENMYIIECTBO KOMITAHWY Ha PhIHKE U JeIaroT €€ (hpaHuaii-
3UHTOBYIO MOJEIb yeTIeITHOM. CTOUT BBIIEIUTD CHCTEMY 00y4YeHMsl (hpaHdaii3n (B T.4. OOHOBJIsIEMas 6a3a
3HAHMI), TaK KaK JaHHBII pecypc sBisieTcs AudbepeHIMPYIOUM (PaKTopoM TS KOHKYPEHTOCITOC00-

22 CocTaB/ieHO aBTOPOM.
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HOCTH KOMIIaHUU. Ero cJI00XHO CKOMTMPOBAaTh, TaK KakK B HEM 3aJI03KeHbI crielIM(UIHbIe 3HaHUSI, OTHOCS -
1yecs K MHIYCTpUU M KoMnaHuM. JInHeiika cOOCTBEHHOM KOCMETUKY 1 aKTUBHAS MoaaepxkKa dhpaH-
a3 TakoKe SIBIITIOTCS TTPENMYIIeCTBAMI KOMIIAHWH, KOTOPBIE BBIIEIISTIOT €€ Cpear KOHKYPeHTOB. [1ist
obecreuyeHNsI KOHKYPEHTOCITOCOOHOCTH B OTPACIN OBIOTH-YCIIYT (Ha IIPUMEPE paCCMOTPEHHOTO Keiica),
KOMITaHHSIM CJIEAyeT pa3pabaThIBaTh M MOIIEPKUBATh BBIIIIEYKA3aHHBIC PECYPCHI.

BbiBogbi

1. UaMeHeHUe Ou3Hec-Moae/u (Iepexo OT ITPeIOCTaBICHHUS YCJIYT HETTOCPEICTBEHHOMY KJIMEHTY K
Mozenu (ppaHyaii3uHra) TpedyeT M3MEeHEHNST OPTaHU3alIMOHHOM CTPYKTYphl KoMIaHuu. [1pu 3ToM BO3-
HUKAIOT PUCKU YTEPU OPraHN3alMOHHBIX 3HAHUI, KOTOPBIE OYIyT KPUTUIECKU BAXKHBI IJIS 00eCTIeUeHUST
KOHKYPEHTHOT'O CTPaTeErM4eCKOTo MpeuMYyIIecTBa (hUpMBI B MoaeN (ppaHdaiizrHra. TakuM 06pa3oM, Bak-
HbIM 3TanoM TpaHchopMalnu sIBIsieTCsl u3BaeueHre 3HaHuii (knowledge elicitation).

2. Mi3BneueHue 3HAHUI SIBJSETCSI BAXKHBIM (haKTOPOM JIJis OBICTPOTO POCTA CETU M 00ecIieurBacT
KOHKYPEHTHOE IMPEeuMYILeCTBO (DpaHIIU3bI Ou3HeC-(opmaTa.

3. UeM Goublie (hpaHUaiizep MHBECTUPYET B «YIIAKOBKY» 3HAHMIA, TEM ITPOIIe 00eCTieYNBaTh BEICO-
KO€ «KauyeCTBO» (DpaHYAli3U, UTO IeIaeT CeTh 00Jiee YCTOMUMBOI, TaK KaK He JOITyCKaTCsI cOOU B O13-
HeC-Ipoleccax M 00eCIeunBalOTCS BLICOKME CTAHAAPTHI CEPBHUCA IO BCEM CETH.

4. C gpyroii CTOpOHbI, UeM Ipoliie 1 0oJibliie (hpaHuYaii3 MTHKOPHOPUPYET 3HAHUSI O HOY-Xay B OIle-
PALIMOHHYIO IeSITeIbHOCTh, TEM BBIIIIE IIAHC €r0 CTPeMJICHUS K aBTOHOMHOI padote. [1pu aToM B 3ana-
YY YIpaBISIONIel KOMIOAHUM BXOAUT CO3IaHUe LIEHHOCTU IJis MpeArpuHUMAaTeNeil, paboTalolux mo
(paHImM3e 3a cUeT:

a. [TocTossTHHOTO pa3BUTUSI OpEeHIA CETH.

b. CopmeiicTBUSI pa3BUTHIO IMYHBIX OPEHI0B MPeAIPUHIUMATEICIH.

¢. O6HoBIeHUs 6a3bl 3HAHU 00 3¢ (PeKTUBHOI AeATEILHOCTU KOMIIAHUY (B paMKaX OHJIaliH-Kypca 1
BEOMHAPOB).

d. CozgaHue KOMbIOHUTH, CO3[AIOIIETO YCAOBHUS ISl CAMOOOYYAIOIIUIACS OpraHU3aluu.
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