https://doi.org/10.24182/2073-9885-2023-16-4-206-211 @)y |
YK 339.138

K Bonpocy npumeHeHHs CKUAOK B NpoLecce MapKeTUHra
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Annomauus: B oanHoil cmamove paccmMampuearomes CKUOKU, ux eudsl, yHKyUU U 3HaueHue 015 npooagyos u
nokynameneii. AKYeHmupyemcs 6HUMAHUE Ha MOM, KOMY U3 YMACMHUKOB PbIHKA CKUOKU NPUHOCAM HAUOOABULYIO 8bI200).
s yeneli uccae0o8anuss aHAAU3UPYeMCs CREYUANbHASL AUMEPAMYPA U BbIICHACMCA, MO NPOU3BO0UMENU
YCMAaHABAUBANOM CKUOKU C UeAbl0 NOGbIULeHUS Npodadc U npueseverus kauenmos. Ipedraeaemces noopobnas
KAaccugurayusi 8U008 CKUOOK, ¢ ONUCAHUEM U NPUMEPAMU UCNOAb306AHUS 8 MAPKEMUH208bIX KaMnaHusx. B pezyavmame
NpUOOUMCst passACHeHUe CKUOOHHO20 MEXAHUIMA U 0eAaiomcsl 8bi600bL 0 MOM, YO CKUOKU — He 6ce20a UCTMOYHUK
doxoda npodasuya, HO U 3a4aAcmyio PUCK 803HUKHOBeHUs YObimKoe. Jlis noKynamenei maxjce Cyuecmeyem puck
Heonpas0anHbIX 3ampam Ha HeHYICHble NOKYNKU. B umoee noopobHo gopmyaupyromces ouubki 6 UCnoab308aHUU CKUOOK
U COCABAAIOMCS. PEKOMEHOQUUU N0 UX NPABUALHOMY UCHOAB306AHUI0 051 NPO0ABU06 U NOKYnameneil.
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Abstract: This article discusses discounts, their types, functions and meaning for sellers and buyers. Attention is
focused on which of the market participants discounts bring the greatest benefit. For the purposes of the study, special
literature is analyzed and it turns out that manufacturers set discounts in order to increase sales and attract customers.
A detailed classification of the types of discounts is offered, with a description and examples of use in marketing
campaigns. As a result, an explanation of the discount mechanism is provided and conclusions are drawn that discounts
are not always a source of income for the seller, but also often the risk of losses. For buyers, there is also a risk of
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unjustified costs for unnecessary purchases. As a result, errors in the use of discounts are formulated in detail and
recommendations are made on their correct use for sellers and buyers.
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HpI/I BBICTaBJICHUH CKNIOK YUYUTBIBACTCA MHOXKECTBO (baKTOPOB, 3aTparuBarommnx MHTECPECHI U I10-
Tpe6PITCJ'ICI>1, n HpOI/IBBO,Z[I/ITeJICﬁ. Kommanum JOJKHBI YYUThIBATD BOCTpC6OBaHHOCTb CBOCTO TOBapa Njin
YCJIyI' Ha PbIHKC, ICHBI KOHKYPCHTOB, ce0ecTOMMOCTD TOBapa, CC30HHOCTb 1 MHOI'OC IPYTroe€. Bemun-
HY CKUIKH, B IICPBYIO OYCPCAb, OIIPCAC/IACT HaYaIbHasA CTOMMOCTD TOBapa, BKIIO4Yaromias BCE U3ACPKKN
IIPOU3BOACTBA. I1o sTo0i1 IIPUYNHE HaYaJIbHasA CTOMMOCTD ITPOAYKIIMHM 3a49aCTyIO 3aBbIIIICHA — B 6YJIY—
IIIeM 3TO 00eCIIeYMBaET BO3MOXHOCTD IIPOBCACHM S PA3JIMYHDBIX aAKIIANA.

B sxonomMmmueckoit IIPAaKTUKE HUCITOJB3YCTCA COPOK Pa3JIMYHBIX BUAOB CKMOOK. HaubGonee gyacto
HCITOJIb3YEMBIC ITPCACTAaBJICHLI B Ta6J'II/II_[€ 1.

Tabnuua 1

Buabl cknpok

HaumeHoBaHue
CKUIKHU

OnucaHue CKUAKK

[Mpumep

KonuuecTBeHHBIE
CKHUIKU

YcTaHaBnMBaIOTCS TIPU  TOKYIIKE
KJIMEHTOM OOJILIIIOTO 00bEMaA TpO-
MYKUUA M HAYUCISIOTCS B BUIE
HPOLIEHTOB K 9TOMY 00BEMY .

I[lpyn moxymKe TMapTUH
csoimre 1000 1T, ckuaka
pasHa 10%.

BoHycHble ckuaku
(ckunku 3a 000-

por)

[IpenocTaBisioTCSI  TTOCTOSTHHBIM
kiueHTaM. VX BeJIW4yuHa 3aBUCUT
OT PEryJSIPHOCTU U WHTEHCUBHO-
CTH WCIIOJb30BAHUA IIOKYIIATEIEM
OTIPEIEIEHHOW TIPOAYKUMUU WIU
YCIIyTH.

KpymHbBIE  pecTopaHBI
BEIOyT YIET CBOMX IIOCE-
TUTEJEN — CKUIOKa Ha-
YHHaeT NeiCTBOBAaTh
TPH TTOCETIEHUN PECTO-
paHa 6oJjiee S pas.

CKUIKA «CKOHTO»

[IpenocTaBisitoTcss  MOKyHaTello,
€CJIM OH OIUIATUJ TOBAap DPAaHbIIE
3asIBICHHOTO I10 JOTOBOPY CpOKa
WM HUTMYHBIMU JCHbIAMU.

[Nokymarenp  ormaTui
TEJICBU30P HAIMYHBIMU
NeHbraMM.

Ce30HHBIE CKUAKHU

IMpenHasHauyeHbI AJ1s1 CObITA TOBapa
B TOT CE30H, KOIrJa OH yXe He TaK
aKTyaJieH, KakK TIpexne, HO OymeT
aKTyaJieH 4Yepe3 OIpeneJEHHbBIN
MMPOMEXYTOK BpPEMEHU. DTU CKUII-
KU ITO3BOJISIIOT IPOJABLY IOIAEP-
KUBaTh 0ojiee CTAOMJIBHBIA YpO-
BEHb IIPOM3BOACTBA, PUTMHYHOCTh
3arpy3Kyd MOIIHOCTU IIPOM3BOICT-
Ba.

JleToMm mMarasuH npogaér
3UMHHE TYXOBUKH C
45% cKUIKoiA.

Junepckue CKuI-
KU

[pemnaraiorcss Ui OUIEPCKUX
KOMITaHHUH, CIIOCOOCTBYIOIINX pac-
MPOCTPAHEHUIO TTPOAYKIIH.

[MpousBoauTens camo-
CTOSITEJILHO OITAYMBAET
IOCTaBKy ToOBapa JJisi
MPOIAXH 10 JuJiepa.

DyHKIMOHAIbHBIE
CKUIKHI

[IpenycMOTpeHBI IUIS1 Y4aCTHUKOB
TIPOJBVKEHUSI, YUETa, pealn3aluuu
¥ XpaHEeHUS TOBapa.

YuacTHukaM 1polecca
TOBapOIBIXEHUSI, KO-
TOpBIE BBITIOJTHSIOT
(GyHKIIMM  TOCTpOEHUS
MapKETUHTOBOTO KaHaJia,

'Tapacenko P. Kak npasunbHO genatb ckuaku, ecnu 6e3 HUX He oBoiTUch [anekTpoHHbii pecypc]l. URL: https://
www.marketing.spb.ru/lib-mm /pricing /40discounts.htm (gata obpawenus: 25.10.23).

2Kespa I'.U. MpumeHnsem ontosyto ckuaky. MpakTuueckoe yeHoobpasosarue. 2019. Ne 1. C. 57—65.
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Mpognomkerue TabaULbl
Ne HaumMeHnoBaHue OnucaHvie CKUIKU TTpumep
n/m CKUJKHU
MPOU3BOAUTENH,  Bla-
JeNbLIBI TOBapa Ipeia-
raloT (QYHKIMOHATHHBIC
CKHIKH °.
7. | CnennanbHbIe TIpenocraBnsiores  mokynarensM, | K HUM OTHOCSITCST CKUII-
CKUJIKA MMEIONIUM 0co00e 3HAaueHWe U | KM Ha MpOOHbIE TTapTUU
MPOABIIA. Y 3aKa3bl.
8. | OKcnopTHBIE YcranapnuBalorcst B 3aBucumoctu | Ecnu mokymarenem cra-
CKUJIKA OT IIeH KOHKYPEHTOB Ha BHEITHEM | HOBUTCS WHOCTpaHHasT
PBIHKE, TIPU TIPOAAXe 3a TPAHUILy. | OpraHM3alusl, TIPOIaBel]
3avacTyio MpeBHIIAIOT CKUAKA Ha | TIpe[IaraeT  MOTIONHU-
3TOT e TOBAap B CBOEH CTpaHe. TENbHYI0O CcXeMy OOHy-
COB.
9. CxkpbiThie ckuaku | OcyluecTBiasitorcd NyTéM pasmaud | Marasun  «Pus  Tom»

OecTUIaTHBIX 00PAa3I[0B TPOAYKIIVH,

pa3maét oOpaslbl Kpe-

OCYIIIECTBJIEHNSI HEKOTOPHIX Oec- | MOB IS JTUTIA.
ITATHBIX YCIIYT, a TakXe TpPU BbI-
Jlaye KpenuTa 6e3 poIeHTOB.

10. | Kinyonsie ckuaku | [IpemocTtaBnsiorcss motpedutensM, | MarasuH «[lepexpé-
SIBIISIIOLIMMCST  WIEHAMHU TeX WJIM | CTOK» mpemiaraet 10%
MHBIX KIIyOOB. CKUIKY JepXKaTessiMm

KJIYOHOI1 KapThl.

®dupma «bera» mpemoc-
TaBISICT CKUAKY TEM
KJIMeHTaM, B daMuiuu
KOTOPBIX €CTh OYKBHI,
COCTABJIIOLLAEC Ha3Ba-
HUe GUPMBI.

11. | Creundpuueckue
CKUIKH

Hpemara}omﬂ ucxogd M3 YHHU-
KaJIbHOU uuen ITPOU3BOIUTEIIA.

CKUIKY NMEIOT O0IbIIOe 3HaYeHHE KaK IS IIPOAABIIOB, TaK 1 T TTOKymaTeneil. [1pon3BoanTelb
CHIDXKaeT eHY TS TIPUBIIeYeHUS, TIepeMaHWBaHUSI 1 yaep>KaHUA TToKynaTeneit. M ecim emy 210 yaacT-
s, TO OH JIETKO OKYIIUT CBOU 3aTPATHhl ¥ TTOJIYYUT XOPOIIIYIO TIPUOBLIb, 3a CYET pocTa mponax. [Toatomy
CKUIKY SBJITIOTCS OMHUM M3 CaMbIX IEMCTBEHHBIX CITOCOO0B 60PHOBI ¢ KOHKYpEeHITMel. 3agada mpei-
TIPUSITHUS TIPY TAaHHOM METOIe IIEeHOO0Pa30BaHMsI — IIPOIATh TOBAPOB OOJIBIIIE, YeM Y KOHKYPEHTOB, yC-
TaHOBMB MEHBIITYIO CTOMMOCTB.* KpoMe Toro, repe Tpon3BOaUTEISIMA CTOUT ITpo0JieMa cObITa Hepea-
JIM30BAHHOM W 3aJIeXXaBIIeHCs TTPOAYKIINM, KOTOpash B OOJBIIMX KOJIMIECTBAX MOXKET OCTaBaThCS Ha
CKJIaaX Mara3nHOB, TPpeOys OTPOMHBIX 3aTpaT Ha e€ XpaHeHue. Tak Kak HeITpoJaHHBIM TOBap IIPeICTaB-
JIeT cOOOM IMMOTpaYeHHBIE IEHBIM N3 000pOTa MarasmHa, KOTOPhIe MOTYT IIPOCTO MPOIACTh, ITPOM3BOIM -
TN BEIHYKIEHBI OTOMBATD X ITyTEM CHIDKEHHS CTOMMOCTH TOBapOB. 3a4acTyI0 KOMITAaHMM JIeTde T10-
TPATUTHLCS Ha CKUIKM 1 BIBOITHE OKYIIMTH X C IIOMOIITBIO BO3POCIIIETO TOBAPOOOOPOTA, Y€M JTOITOE BPeMS
OITauMBaTh M3ICPKKU Ha XpaHeHHe. [1oKyImaTensiM ke BRITOTHO U IMIPUSITHO COBEPIIUTH MOKYIIKY IO
60J1ee HM3KO IIeHe, YeM OHa MOTJIa OBl ObITh. CKMIKM ITOMOTAOT ITOTPEOUTEIISIM 9 KOHOMUTH CBOY IEHBIT
1 IpUOOPETATh TOBAPbI, KOTOPHIE OHU XOTST B GOJIBIIEM KOJIUYECTBE U C GOJIBIINM YIOBOJbCTBUEM °.

OmHako Ype3MepHOe yBIIeYeHIE CKUIKAMHU NMeeT CBOU HETaTUBHBIE TIOCIIEACTBUS VTSI 000MX yda-
CTHHKOB pBIHKA.

3 YepHosybeHko [MN.E. 3anvcku MmapkeTtonora [anekTpoHHbii pecypcl. URL: https: / /www.marketch.ru /marketing_dictionary /
marketing_terms_f /funktsionalnaya_skidka/.

4 Cbicoesa E.B. CkMAKM Kak MHCTPYMEHT LleHoOBpa3oBaH1s opraHu3aurn. IKOHOMUKaA: BYEPa, ceroaHs, 3astpa. 2019. T.
9. Ne 10-1. C. 23-33.

5 Inpyken M. Nosenenve notpebutenein — CIB: Mutep Kom, 1999. 768 c.

¢ Apuenu [3H. Mpepckasyemas MppauroHanbHocTb: CKpbITble CHbl, ONpefenstowme Halwu pelwenus. Mepepab. v gon. usg. /
Mep. caHrn. — M.: Anbnuna Mabnuwep, 2019. 335 c. [anekTpoHHbii pecypcl. URL: https: / /vsenauka.ru /free_books_cache/
predskazyemaya_urracuonalnost.pdf.
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Hemo6pocoBecTHBIE TPOIaBIIEI MOTYT YCTAHABIMBATH CKUIKM Ha TOBAPHI, Y KOTOPBIX MOIXOINUT K
KOHIIY WUTH YK€ MCTEK CPOK TOMHOCTH, ¥ TIOKYIKA TAKUX TOBAPOB MOXKET HaBPEINTh 3T0POBBIO ITOKYTIa-
Teneit. Jlromu, ocnerIEHHbBIE XEITBIMI M KpAaCHBIMU LICHHUKAMM,, COBEPIIAIOT JIMIITHUE M HEHYKHBIE JTJIST
ce0sT TIOKYITKH, TeM CaMBIM Tpats ellg 06obIie AeHer. Emé oqHo HeraTUBHOE MOCIEACTBYUE YBICUCHUS
CKUIKaMU TIPOSIBIISIETCST B OYEBUIHO ITOTEPe BHITONBI, KOTOPYIO TTOKYITaTeIM He 3aMedalor. B kHure
«Ilpenckasyemast UppallMOHAILHOCTE» ¢ aMepUKaHCKUI yYEHBIN JI3H Apuenn moapoOHO OIMcall CBOM
SKCIIEpUMEHT, KOTOPBIM HATJISITHO TTOKa3ajl, KaK Hepa3yMHO MBICIIST JIIOAH, KOTIa BUAST OOBSIBICHUS O
pacnpoaaxax v akuusix. OH mpeaioXua CBOUM CTyIeHTaM KYIIUTb 10poroii Tprodesnb 3a 15 1IeHTOB win
00BIYHYyI0 KOH(eTY 3a 1 neHT. CripaBeIjinBO pacCyauB, 9YTO 15 EHTOB OYEHB BEITOIHAS [IEHA IS 3TOrO
Tprodens, 73% crymeHToB Kynuiu ero. Ho xorma /IsH Apmenn CHU3WI IeHY KaXIoi ciaamocTy Ha 1
LIEHT, U 00bIYHAsI KOH(DETa cTaia OecIiaTHOM, a Tprodenb elE 6oJiee BLITOAHBIM, 69% CTYIeHTOB Mpe-
ITOWIN B3SITh O€CIUIAaTHYIO KOH(PETY BMECTO OYeHb BBITOTHOM TTOKYITKY IPYTOM.

HemnpaBmibHoe ycTaHOBJIEHNE CKHIOK TaKsKe MOXKET HaBPeIUTh 1 OM3Hecy. Tak, «CHITKas [ICHBI, BB
nereBeeTe camm» . Korma mpon3BoauTeh deiaeT OOJIBIIYIO CKUIKY, TTOKYIIaTeIh HAUMHAET COMHEBAThHCST
B KaueCTBE TOBapa W IyBCTBYET ITOIBOX, B TO BpeMsI KaK JOPOTHE BEIT HA000POT MMEIOT OOJTBIITYIO IIeH-
HOCTB 1 BEI3BIBAIOT OOJIBIIIEE TOBEpHe ¥ TOTpebuTeis. To ecThb, eciIr CHIIBHO MepeOOPIINTD CO CKIUIKAMMU,
MOXKHO JaKe TTOTePATh KITMEHTOB, KOTOPBIE He 3aXOTST ITOKYITaTh MTOM03PUTEILHO NeIéBhle Berr. CKUm-
KU CKPBIBAIOT Ipyrue npeumyitecTsa 8. M neiicTBUTEIbHO, KpACHbBIE LICHHUKH 3a4aCTYIO IIOJIHOCTHIO 3aB-
JTaieBaloT CO3HAHMEM YeJIOBeKa, M OH y3Ke He 3aMedacT APYTHe XOPOIIre KadecTBa ToBapa, KpoMe MaJjleHb-
KOI1 IeHBI, a, CIIEIOBATEeNIEHO, Y IIPOM3BOAUTENS He OyIeT 0COOBIX TapaHTHIA TOTO, YTO KIIMEHT BEPHETCS
CHOBA, Bellb OH HE OTMETIJI [T ceOsl HIYEeTro, KpoMe BHITOTHO eHbI. KpoMe Toro, CKUIKM OPTSIT JIF0-
neit. KyrmiB omHaKIbI TOBap IO CKUIKE, IIOKYTIATeh ¢ OOJIBIIIONM TOJIeil BEPOSATHOCTH He 3aX04eT ITOKYIIAaTh
€T0 CHOBA 3a TIOJTHYI0 CTOMMOCTB °. CKopee BCero, OH OyIeT 3KIaTh CSIYIONTNX aKITNi, ITO CHU3WT ITpoaa-
X1 ¥ IPUOBLUTh Mara3mHa.

B utore MoxXHO cHOPMYIMPOBATh MTepeYeHb peKOMEHAAIINIA 110 TTPaBUIILHOMY MCITOJIb30BaHUIO
CKUIOK JUTS TIPOIaBIOB (cM. prc. 1). O4eHb BasXKHO Mara3uHaM 3acIy>KUTb JOBepHe MOKYIIATe ST, YTOOBI
CTUMYJIMPOBATh €TI0 K HOBBIM ITOKYITKaM '°,

MpoagasaTh TONLKO KA4eCTBEHHbIE TOBAPbI, 4EMOHCTPUPYA 3ab0Ty 0 340p0BbLE
U UHTepecax notpebutenei

Mepes, CHUMXEHWEM UeHbl npocyuTaTe 3GGEKTUBHOCTL YCTAHOBAEHHOM
CKWU/KU C Y4ETOM NPOrHO308 No Npubblan u ybbiTkam

YcTaHaBAuBaTL CKUMKKK He meHee 15% ansa npusneyenus
NOTEeHUMANbHbIX NOKynaTenen

He cHuaiTe ueHbl CAMWKOM 4acTo U He YCTaHaBAMUBaTh C/IULLIKOM
BONbLYIO CKUAKY

) Mpu pacyeTe CKUAKU y4UTbIBaKTL cebecTonmocTs ToBapa

) He cHu»KaTb UeHbl Ha ToBap, He UMEeIoW KA cnpoca

MpeasaputenbHO AEHTUOUUMPOBATE KaM Ay H CKMAOYHYIO aKUMIO C yHeTOmM
Lenu, NpaBu, CPOKa M YHaCTHUKOB

Puc. 1. PekoMeHaauu1 ons npoaasLoB Mo UCMO/Ib30BaHUIO CKUAOK '

7 KeHHepu [leH. MaTb npuumH, noueMy ckugaku ybusatoT Baww 6uaHec [anektporHbii pecypcl. URL: https:/ /salesap.ru/
blog /po-tu-storonu-skidok.

8 KenHenu [leH. yK. cou.

°® Manbuesa A.H. v 3uropa H.I. MapkeTHHroBbIN X0 «yNoBKa 45 nokynatens». GuHaHcosbli YHusepcuTeT npw MNpasu-
TenbctBe Poccuiickon @epepaumnu [anektpoHHbii pecypc]. URL: https:/ /scienceforum.ru/2015 /article /2015009346
(nata obpawerus: 25.10.23).

10 Nopodpees B.A. MpoueHT cKMAKM Kak haKTop AOBEPHS U FOTOBHOCTH K NOKYNKE TOBAPOB B MarasWHax pa3Horo npodu-
ns. MapkeTuHr 1 mapkeTuHrosble uccnegosanus. 2019. Ne 1. C. 10—18.

"' PagpaboTka asTopa.
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s moKymaTesieit Takske MOKHO COCTaBUTh CIIMCOK PEKOMEHIALIMI 10 TIPaBIJIBHOMY MCITOJIB30Ba-
HUIO CKUIOK:

1. [Ipexxae yeM KynmuTh YIIeHEHHBIN TOBap, YOeIUTeCh, UYTO AECTBUTEIBHO ceifyac Hy>KIaeTeCh B HEM.

2. [Tepen mprobpeTeHNEM 00s13aTeTLHO ITPOBEPSIIATE CPOK TOTHOCTHU 1 AATy M3TOTOBJICHHUS TOBapa,
0COOEHHO €CJIA peYb UAET O CKOPOITOPTSIICICS IPOTYKITUH.

3. [1epen moxomoM B Mara3wH HAITUIITNATE CITMCOK HEOOXOMMMBIX TOBapOB.

4. He roHmMTeCh 3a XENTHIMU 1 KpacHBIMU IICHHUKAaMM, 0OJIbIe oOpalaiiTe BHUMaHMe Ha Kade-
CTBO TIPOIYKTa, OTMEJaiTe IS ce0sT IPYyTHe eTO OCOOCHHOCTH.

5. UTHOpUpYyiiTe BBIBECKU «CPOYHO!»; «KOJIMUECTBO OTPAHUYEHO!» U T.11.

6. Cobupasich B Mara3mH, BO3EMHUTE ¢ CO00# OTTpeneIeHHYIO CYMMY TOJIBKO Ha HEOOXOIMMBIE TOBAPHIL.

Takum 06pa3oM, IIpH ITPaBIIIBHOM MCITOJIB30BAHMY CKUIKH IIPUHOCSIT BBITOIY B PaBHOM Mepe M ITPO-
IaBlIaM, U TTOKyTareIsaM. TeMa CKMIOYHOTO MeXaHN3Ma OYeHb aKTyalbHa KaK U TIpeaIpHHIMATeIIeH,
TakK M 1T OOBIMHBIX Jifofeit 2. [lepBeIM M3ydeHNe TaHHOMW TeMBI TTO3BOJISIET TIOHATh KaKUM 00pa3oM, B
KaKMX CTydJastx ¥ B KaKUX pa3Mepax CTOUT YCTaHABIMBATh CKMIKH Ha CBOIO IIPOMYKIIUIO, YTOOBI YBEIMUNUTD
TIPUOBLTHL 1 HEe TIOHECTH YOBITKH. BTOPBIM OHA TTOMOKET HAYyIUTHCST pa3yMHO TTOKYIIaTh TOBAPHI ITO CKUJI-
KaM, He IIPUIMHSS BpeIa CBOeMY 3M0POBBIO M OIOIKETY, a TAKIKE TIOHSATH ITO KaKOM TTPUYMHE IIPON3BOINTE -
JIM, Ka3aJ10Ch ObI, JOOPOBOJILHO MAYT HA YOBITKH.
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