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Annomauusi: B XXI 6éexe ¢ anoxy éceobuyeti enobasuzayuu u yupposusauuu, 00HUM U3
CaMbiX BANCHbIX NAPAMEMPO8 U Kpumepues dhghpekmusHocmu U 60cmpe6o8aHHOCmu
npou3800UMO20 NPOOYKMA UAU YCAY2U SA6ASIeMCS KOHKYPEHMOCNOCOOHOCMb, Peau3yemas
3a cuem 8vl00pa 6epHbIX U IPHEKMUBHBIX KOHKYPEHMHbIX cpame2uil. /s onpedenenus
U gvleneHUsl U3 8Ce20 MHO2000pa3us MaKux KOHKYDEeHMHbIX cmpameuii, Komopble
Oydym yuumoieams u ompaxcams 3a0a4u Yu@poeoii SKOHOMUKU, 04EeHb 8ANCHO 8blOeAUMb
OCHOBHble, KAHHegble CIpameuu Ul Opy2umu cA08amu 6asy, om Komopoli 6 datvHeliuiem
MOJCHO OMMOAKHYMbCS U pa3pabomams uHOUBUGYAAbHYIO CIPAME2UI0, OMPANCAOULYI0
yeau u 3a0aqu OpeaHU3AUUU-YHACIHUKA PbIHKA YUDPOBOT SKOHOMUKU.
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Basic competitive strategies of the digital economy

Annotation: In the 21st century, in the era of universal globalization and digitalization, one
of the most important parameters and criteria for the effectiveness and demand for a
manufactured product or service is competitiveness, realized by choosing the right and
effective competitive strategies. 10 identify and distinguish from the whole variety of competitive
strategies that will take into account and reflect the challenges of the digital economy, it is
very important to identify the main, key strategies, or in other words, the base from which
you can later build and develop an individual strategy that reflects the goals and objectives
of the organization participating in the digital economy market.
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1. BBepeHue

Lndposas 5KOHOMIKKA Ha CETOAHSIIIHUI IE€Hb OXBAaThIBAET TPAKTUYEC-
KU BCE CYILIECTBYIOIIE OM3HEC HATIPABJIEHUS, a TAKXKE BUIBI eIy, CoBpeMeH-
HOW OpraHu3aluu, 1Jisi TOTO YTOOBI OBITh HApaBHE C KOHKYPEHTAMU WIN OBbITh
Ha IIepBOM MECTE CPEI HUX, )KU3HEHHO BaXKHO HEOOXOIMMO BhIOpATh KITIOYe-
BbI€ CTPATETU JOJATOCPOYHOTO PA3BUTHS AU 00ECTIEUEHUS BHICOKOI KOHKY-
PEHTOCITIOCOOHOCTH Ha TOM WJIM MHOM PBIHKE, Ha KOTOPOM MPEACTaBJIEHA Ta-
Kasi OpraHu3alus B ceKTope g poBoil 5KOHOMUKU. [1pr 3TOM HEOOXOMUMO
TMIOHUMATb, YTO IJI00aJIbHO OTIpeieSIeHEe KOHKYPEHTOCIIOCOOHOCTH — MOHSI -
THE OTHOCUTEIBbHOE, TOCKOJIbKY YCIIEIITHO KOHKYPUPYIOIIUI Ha OTHUX PhIH-
Kax ToBap OyIeT COBEpIIIEHHO HEKOHKYPEHTOCTIOCOGHBIM Ha APYTHX. !

Taxum obpaszom, ripu GopMUPOBaHUM OOLIEH KOHIIETIIIUM B 00J1aCTh
KOHKYPEHTOCITOCOOHOCTH B CEKTOpPE LIM(MDPOBOI1 SKOHOMUKU HEOOXOIUMO
BBIIEIUTH OCHOBHBIE WU, UHBIMU CIOBaMU, 0a30Bble KOHKYPEHTHBIE CTpa-
TETUHU TS JAJTbHEMIIIETO Pa3BUTHS OPraHU3alINU.

2. Knaccuueckoe onpegeneHue noHaTus KoHKypeHTHOM cTpateruu

PaccmotpuM Kiiaccuueckoe omnpenesneHue MoHTUsT « KoHKypeHTHast
CcTpaTerusi»:

KonkypenTHas cTpaTerusi — 3TO CTpaTerus, HalpaBjieHHas Ha JOCTU-
XXeHue HanboJjiee yCTOMYMBOTO U MPUBJIEKATETbHOIO PHIHOYHOT'O MOJIOXKE-
HUSI CTPATErNYECKOM eNMHNIBI Or3Heca (opraHu3anusi, Grupma mpon3Bo-
crBo, T1, OOO u T.1.).

KoHKypeHTHas cTpaTerusi COnepKuT B cede NeCTBUS, 3aJa4u 1 OIpe-
JIeJICHHbIE PENIEHUS B YCIOBUSIX KOHKPETHOTO PBIHKA, PEATU30BaB KOTOPBIE
OpraHu3alys TOCTUTHET KOHKYPEHTHOIO MPEUMYILIECTBA HAL APYTUMU yda-
CTHUKAaMM COOTBETCTBYIOIIETO phIHKA. [Tpoliecc OCTUXKEHUS TJTaBHENIIINX
1ieJIeil OpraHu3aluy B YCIOBUSIX PhIHOYHOM 1IM(POBO SKOHOMUKHU HAX0-
JIAT OTPpakK€HUE B BEPHO BEIOPAHHOW PHIHOYHOM CTpaTeruu KOMIaHUiA, Bep-
HOI TOCTaHOBKE JOJTOBPEMEHHBIX LIEJICHA.

2.1. BazoBble KOHKYpeHTHble cTpaTeruu no Maiikny Moprepy
M UX aKyTa/IbHOCTb B LLiW(hpOBOH 3IKOHOMHUKE

OJIHUM U3 TJIaBHBIX HpeHCTaBHTCHCﬁ B OKOHOMMYCCKMX HayKaXx, 3aHU-
MaBIIMXCA UBYYCHUEM KOHKypeHTOC]'[OCO6HOCTI/I N KOHKYPCHTHBLIX CTpaTe-

! MapkeTHHTOBasI CTpaTerusi 1 KOHKYPEHTHbIE cTpaTeruu DiaeKTpoHHBIN pecypc, URL:
https://spravochnick.ru/marketing/marketingovaya_strategiva/konkurentnye_strategii/.
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ruii aeasgercsa Maiiki [Toprep. 3HayaibHO caMO MOHUMAHUE U ONIpeesie-
HUE MTOHSTUS «KOHKYPEHTHAS CTPAaTerusi» ObUIO CPOPMYTUPOBAHO HA OCHO-
BaHuM uaei u pabot M. Ioptepa, cymeBIIIEro BbIAETUTh TPU OCHOBHBIX O6a-
30BBIX KOHKYPEHTHBIX CTpaTeruii 2:

* CTpaTerusi HU3KUX U3IEPKEK;

- cTparerus nuddepeHIMaluu;

- cTparterus poKyCUpOBaHUSI.

CoBpeMeHHOE MPEeACTaBICHUE 3TOI KOHLEMIIMY B pAMKaX pacCMaTpu-
BaeMOro HaMM CeKTopa HM(MPOBOI1 SIKOHOMUKH BBITJISIIUT HEMHOTO UHAYE:
KOHIIEIIIUS COAEPXUT MATh CTPaTeTUil, OTIMYAIOIIUXCS IPYT OT Ipyra TU-
ITOM KOHKYPEHTHOTO ITPEUMYIIeCTBAa U OPMEHTUPOM Ha IIUPOTY phiHKa.> Ha
OCHOBAHMU 3TOTO MBI IOHUMAEM, UTO «HU3KWE U3AEPKKU» U «TubhepeH-
LIMaLus» SBISIOTCS TUITaMU KOHKYPEHTHOTO MPEUMYLIECTBA Ha PBIHKE,
a okycupoBaHue OyaeT UrpaTh POJb OCHOBAHUS IS pa3ie/ieHUs B TAKOH
rpagauuu. UMeHHO Takoe pas3neseHue 06a30BbIX KOHKYPEHTHBIX CTpaTeruii
MO3BOJISIET PA3IMYHBIM KOMITAHUSIM U OPraHU3aLMsIM yXXe Ha 3Tare crapTra
WX peOpraHU3alliy BEPHO ONPEETUTD U pa3padoTaTh COOCTBEHHYIO KOH-
KYPEHTHYIO CTPATETUI0, KOTOPAsk B KOHEYHOM CUETE ITPUBEAET OPTaHU3ALIUIO
K ycrnexy (KOHKYpPEHTHOE IMTPEUMYIIECTBO).

3. ba3oBble KOHKYpPEHTHbIE CTpaTeruu B LUpPOBOH 3IKOHOMHUKE

OCHOBBIBasICh Ha BBIIIIECKA3aHHOM, Mbl MOXXEM YTBEPK/IATh, UTO BhILLIE-
yYKa3aHHas1 HUKeMepeurcIeHHbIEe 0a30Bble KOHKYPEHTHBIE CTPATErVH SIBJIS -
I0TCS TaK Ha3bIBaeMbIM (DyHIAMEHTOM IS JaJIbHEH el pa3paboTKU JII0OO0i
WHIUBUIYATbHOU KOHKYPEHTHOW CTpAaTeruu, a 3HAYUT UMEIOT MECTO HE TOJTb-
KO B KJIAaCCUYECKOM, HO U B IM(DPOBOI1 IKOHOMUKE.

PaccmoTpum 6oJjiee MOIAPOOHO KaXIyro M3 3TUX 0a30BBIX CTpaTeruii
Yyepe3 Npu3My HUOPOBOit 9KOHOMUKM.*

2 OueHKa KOHKYPEHTOCTIOCOOHOCTH OpPraHM3aliii B YCIOBUSIX HUGMPOBONA SKOHOMUKH.
OnekTpoHHbIil pecypc, URL: https://leconomic.ru/lib/100025.

3 IMoprep M. KoHkypeHTHast crparerust. MeToinMKa aHaiM3a oTpacieil 1 KOHKYPEHTOB. —
M.: AnsniuHa busnec Byke. 2005. C. 120.

4 1V MexnyHaponHasi HaydHast KOHGbepeHIsT «AKTyaJbHbIE BOMPOCHI IOPUINIECCKUX
Hayk» (Yura, anpens 2018) JleoHosa, E. B. ObecrnieueHue KOHKYpPEHLMU B 310Xy LU(ppo-
BOIi 9KOHOMMKM: BO3MOXHOCTH M yrpo3bl / E. B. JleoHoBa. — TekcT: HemocpencTBeH-
HBII. AKTyaJIbHbIE BOMPOCHI I0PUAMYECKUX HayK: MaTepuaibl [V MexnyHap. Hayd. KOH®.
(r. Yura, anpens 2018 1.). — Yura: U3narenbctrBo Momomnoii yuensrii, 2018. C. 10—12.
URL: https://moluch.ru/conf/law/archive/284/13991/.
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3.1. Ctparterus nupgepcrea no usgepkkam

Crparerus maepcrsa no uznaepxkkam (Low-Cost Provider Strategy) — mo-
CTIDKEHME HU3KOTO YPOBHSI M3IEP3KEK MPOM3BOICTBA ITPOIYKTA, CXOXETO C TIPO-
JYKTOM KOHKYPEHTOB, JUTSI IPUBJIEYEHUST T POKOTO KPyra IMOKyTaTeiei.

ITpuMeps cTpaTernu JINAEPCTBA MO U3AEPKKAM:

OOBIYHO CTOPOHHUKAMU TAHHOM CTPATETNU SIBJISTIOTCS TTPENCTaBUTE -
JIA CETMEHTA CTPUT-pUTEIiIa, ceTeBoro pacT-dyna, ceTeBble TUTIepPMapKEThI
U ayTJIEeTHI, TIpeyIaralole MoTpeonTeIhbCKe TOBAPHI IT0 HU3KOI 1IeHe, aBra-
KoMIaHuu-jaoykoctepsl (ITobena) u T.4.

3.2. Crparerus audppepeHuHaL U1

Crpaterust nuddepenmanum (Broad Differentiation Strategy) — moc-
TIKEHME OTIIMYMS IPOTYKTa KOMIIAHUM OT IPOIyKTa KOHKYPEHTOB 3a CYeT
0oJiee COBEPIIIEHHBIX XapaKTEPUCTUK, KOTOPBIE SIBJISTIOTCS (PaKTOPOM TTPH -
BJICUECHUS JIJIST TTOTPEOUTEIS.

ITpumepsl cTpateruu qudGepeHIInaAlT:

OOBIYHO TAaKOI CTpaTeTMy B KaUeCTBe 0a30BOI MPUIEPKUBAIOTCS KPYIT-
HbIE MPOU3BOAUTEIM 3JIEKTPOHUKM U TaakeToB (Apple, Samsung), oaexxabl
(Zara, H&M), npoaykToB nutaHus (Metro, Auchan), KoMImaHUK-MOCTaB-
UKW BCEBO3MOXXHBIX YCIIYT, OpPUEHTUPOBAHHBIX Ha CPETHETO MOTPEOUTES
WJTU CTPEMSIIIIUXCS TTOTIACTh B (hopMaT MpeMuyM-Kiiacca MiTu 9KCKITIO3MBHBIX
YCIIYT ¥ T.1.

3.3. Crparerus ccpoKyCMpOBaHHOrO IAEPCTBA NO U3 EPXKKAM

Crparerusi choKycUpOBaHHOTO JUaepcTBa Mo u3aepxkaM (Focused
Low-Cost Provider Strategy) — qocTuxkeHue HU3KOro YpOBHSI M3AEPKEK MPo-
M3BOJICTBA CIIEIIMAIM3UPOBAHHOTO MPOAYKTA, IMOJIb3YIOIIETOCs CIIPOCOM Y
KpaiiHe y3KOM ayAUTOPUU MOKYyIIaTesIe .

ITpumepsl cTpaTernu c)OKYCHPOBAHHOTO JIMAEPCTBA IO U3IEPKKAM:

ITprumMepamu 310l CTpaTerny OYIyT MTPOU3BOAUTEN GA30BOTO CIIOPTUB-
HOTO CHapsDKeHUSs, TPOU3BOAMTENM IEIIEBOTO CIIEIIMHCTPYMEHTa M MaTe-
pHYaJIoB, MPOCTENIIINE METUIIMHCKIE YCTPOMCTBA (TOHOMETPHI, TITIOKOMET-
pbI) ¥ OPTOTIEANYECKUE U3IEINS U T.1.

3.4. Ctpaterus cpoKycHMpoBaHHO# audchepeHUHALUH

Crparerus cchokycupoBaaHoi muddepentmariu (Focused Differentiation
Strategy) — nocTizkeHe TTPUBJIEKaTETbHOCTH IMPOIYKTa KOMITAHWMM 33 CUET Xa-
PaKTepUCTUK, OTBEUYAOIIIX BHICOYANTIIMM TPEOOBAHMSIM OTIPEAEIEHHOM Y3KOM
KaTeropuu MoTpeouTeseH.
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ITpuMmepsl cTpaternu coKycupoBaHHOM nuddepeHIIMauu:

XapaKTepHbIM IPUMEPOM ITOTO TUIIA KOHKYPEHTHOM cTpaTeruu 0yayT
MPOU3BOAUTENIU TAKUX MHCTPYMEHTOB U CHAPSIKEHU S, KOTOPOE OTJIMYAeTCs
JIyYIIMMU XapaKTEePUCTUKAMU [T Y3KOU U CIIelIMaIM3UpOBaHHOM (TTpodec-
CUOHAJIbHOMW) JeATeIbHOCTU, HAIIPUMED, SJEKTPOHUKA JJISI CIIOKHOTO Me-
JMUIAHCKOT0 000py10BaHus, MPo(heCCUOHATBHOE CHAPSDKEHUE TS KCTIe-
IUIAN U 3KCTPEMAJIBHBIX BUIOB CIIOpTa, 000pyAOBaHUE UISI ChEMOK IO,
BOJIOW U T.I.

3.5. Ctparerus nyylueu LLeHHOCTH

Crparerus tyuieii iieHHocTH (Best-Cost Provider Strategy) — nocTtu-
>XXeHue HanboJsiee «<4eCTHOW» LIEHBI U O€3yMPeYHO peaau3alnu KII0UeBbIX
XapaKTePUCTUK MTPOMU3BOAUMOTO MPOAYKTA, KOTOPBIE SIBJISIOTCS ONPEAEIIsi-
IOIIMMM JIJTSI KOHKPETHOTO ITOTPEeOUTES.

ITpuMepsbl cTpaTeruu Jydilieil HIEHHOCTH:

JaHHas cTparerus KpaiiHe peKo CYyIIEeCTBYET B «<4UCTOM» BUIE, HO
HauOosiee OJIM3KUMU €€ MIPOSIBJIEHUSIMU MOTYT OBITh: «HATypaJabHbIE» ITPO-
IyKThl uTanus (BkycBwin), HatypanbHast kocMeTuka (Natura Siberica),
JIbHSIHASI OfEXXa, YCIYTH MO MOIIMBY KOCTIOMOB Ha 3aKa3, TIOHUHT-aTeNbe U
KacTOMM3aI1s aBTO U MOTOTEXHUKH, YCIYTU U TTPOIYKTHI, 32 KOTOPBIE MO-
TpebUuTenb OyaeT HAMEPEHHO IJIaTUTh BBICOKYIO IUIATY, 38 BBICOYAN TN ypo-
BEHb U KaYeCTBO, a TAKKE, B OOJIBIIMHCTBE CTy4aeB, 3a OPeH U IMTPECTIXK.

4. BoiBopg

Pa3paboTka KOHKYpEeHTHOIi CTpaTeru, Kak B KJIJACCUYECKOM, TaK U B
LMD POBOIi 5KOHOMUKE TPAAUIIMOHHO HAYMHAETCA C [TyOOKOM aHATUTHYeC-
KOU mpopabOTKU BHYTPEHHEN 1 BHEIIIHEH cpeibl opraHu3aiuu. Ocobas posib
MPU 3TOM OTBOJUTCS OTPACIEBOMY aHAJIM3Y U U3YUYEHUIO KOHKYPEHTOB, a
Tak>Ke BHEIIHUX (PaKTOPOB (IMOJUTUYECKAsi OOCTAaHOBKA, KypC BaJllOT, ypo-
BeHb MHGIIsIUMK U T.4). Ha ocHOBe MpOBEeAEHHOTO aHaINU3a, UCXOIS UX Xa-
pakTepa KOHKYPEHTHBIX MPEUMYIIIECTB U IMKBUIHOCTU OTPACIIM, OTIPEAEIIS -
€TCcs ONTUMAJIbHBIN (HanboJsiee MOAXOASIIMIA) 0a30BbIi TUTT KOHKYPEHTHOM
CTpaTeruu, Ha OCHOBaHUU KOTOPOro Jajiee OpMUPYIOTCS YKe KOHKPETHbIE
U YETKHE 11eJIU Y 3a1a41 OPTraHU3aLMY U TTOCIenyIolasl peaau3alns pa3pa-
OOTaHHOU CTpaTeruu.
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