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Possibilities of innovative development

of the company in business model construction

Innovations are connected about uncertainty and risk as the effect from their introduction
has, as a rule, long-term character and is connected with big financial expenses. However

process of improvement forces the companies to develop around the world achieving the
global objectives and solving complex problems in creation of own business model.
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B Teopun IpoMBIIIITIEHHOTO MEHEIKMEHTA TIOCTATOYHO IITMPOKOE pac-
MIpOCTpaHEeHUE ITOIYIIIa TCOPHS OTpaHNIeHUI [omaparTa, cormacHo Ko-
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TOPOI IMEHHO OI'paHNICHUS TIO3BOJISIIOT ITOBHIIIATh IIPOU3BOANTEILHOCTD
KOMITAHUU B paMKaX IIPOU3BOACTBEHHOM LIEMOYKHY OM3HEC IIPOLIECCOB .

HHTepec K JTaHHOM TeOpUH OBLT MHCIIMPHUPOBAH HE TOJIBKO B IIPOM3-
BOICTBEHHOI chepe, HO U B chepe (pMHAHCOB, TPATUIIMOHHO CBSI3aHHOI ¢
HE0OXOIMMOCTBIO ITOVCKA JOTIOJTHUTEIBHBIX PECYPCOB UIST TOCTVKEHUS
menn. [omapatT yIBepKaa, 9To IpexXae YeM OIITUMU30BAaTh IIPOIIECC WIIH
OM3HEC-MOICIh KOMITAHUH HEOOXOIMMO OTIPEICIUTh II00ATBHYIO 1IeTTb 1
IIPU3HATD POJIb OTPAaHWYCHUI B 3TO# crcTeMe. ABTODP OBLI YOeXIeH, 9TO
MPOLIECC YIYYIIEHU WX ONTUMU3ALIMHU CBSI3aH CO CTIOCOOHOCTSIMU U UH-
TyULIMed UHAMBUIYYMA, TTOCKOJbKY HOCUT UCKJIIOUUTEIHLHO TBOPUECKUMA
xapakTep. Tak JI 3TO ¥ BO3MOXHO JIA pa3BUBaTh MHHOBAIIY OCHOBEIBASICh
TOJIBLKO Ha OMHON MHTYWIIAU?

Myp u KprcreHceH onmmchIBas TEXHOJIOTUY B XK3HEHHOM ITUKJIC O13-
HEC-MOJIEIIN ITOJIaTaId, YTO UX IPAKTHIECKOEe BHEIPEHIE MOXET MHULINH -
pOBaTh CEPhEe3HBIC N3MEHEHUSI KOMITAHUN Y PATUKATIEHOTO M3MEHUTD PhI-
HOYHBIC TTO3UIUH IPeAIIPUHUMATEIBLCTBA IO OTHOIICHUIO K KPYITHBIM
KOMITAaHMSIM 2.

Hapsimy ¢ mo3sutuBHBIMU (DaKTOpaMu OT BHEIPEHMS MTHHOBALIMIA ITPO-
HWCXOIUT TaK Ha3bIBAEMBIN «pa3phIB» B IIEPEIOBBIX TEXHOJIOTHUIX, JOMUHU -
PYIOLIMX Ha PBIHKE, YTO B CBOIO OYepeib O0YCIABINBAECT U3MEHEHUE KOHKY-
PEHTHBIX CHJI M JTaXKe 00BaJl BCETO phIHKA MHHOBAIIMOHHOM ITPOIYKIIUH.
KpucreHceH xapakTepru3yeT pa3pylIInTeIbHOEe CUTY HOBBIX TEXHOJIOTHIA Ha
YPOBHE OTIEIBHBIX OTpacjieli, Ioiarast YTo TaKre paaruKalbHbIC N3MEHE-
HUSI HeM30€XHO BJIEKYT CMEIIeHNEe PHIHOYHOM HUIIX B IPYTUE CETMEHTHI
perHKa. OgHAKO BaXKHO YYUTHIBATH, YTO JIFOOAs HOBAasI TEXHOJIOTUS HEU3-
0eXHO 3aMEHSICTCSI CTapoii, a Ha CMEHY OJHOTO JIUAepa BCeraa MPUXOIUT
JIPYTO# — TAKOB 3aKOH KOHKYPEHIIUY BO BCEM MUPE.

IMpuHIMNMaTLHON HOBU3HOM B UcciienoBaHur KprucTteHceHa MOX-
HO CYUTaTh CHOPMYIMPOBAHHBIN UM MPUHLIMUIT — «OKHO BO3MOXHOCTE»,
OTKpPBIBAIOILIMI TIepe] OU3HECOM HOBBIN COOJIa3H ISl pa3BUTUS U Ha-
000pOT CTarHaLlM¥ COOCTBEHHOM AESITEIbHOCTU. ABTOP ObLT YOEX/IEH, UTO
pa3BUTHE OTHOI TEXHOJIOIMU HEM30eKHO IMPUBOIUT K PAa3BUTUIO HOBOIL
TEXHOJIOTUHU, TIOCKOJIbKY JIMJIEP BCETIa CTPEMUTHCS YYUIINUTh CBOU pe3yJib-
TaT He OCTaHABJIMBAsICh HA TOCTUTHYTOM. C IpyTOii CTOPOHBI 0XKEeCTOUCHUE

! Goldratt EM What is this thing called theory of constraints and how should it be
implemented? — New York: North River Press Inc., 1990.

2 Moore G.A. Crossing the chasm. Marketing and selling technology products to
mainstream customers. — Oxford, United Kingdom: Capstone Publishing Limited, 1999;
Christensen C.M. The Innovator’s Dilemma. When New Technologies Cause Great
Firms to Fail. — Boston, Massachusetts: Harward Business School press, 1997.
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KOHKYPEHTHOM 00PHOBI HE BCETIa COMPSIKEHO ¢ OTKPBITHEM HOBBIX BO3-
MOKHOCTEH, ITOCKOJIbKY BCE CHITBI M PECYPCHI KOMITAHUM OYIYT COCPEIOTO-
YeHBI Ha yIepKaHUH JIMICPCTBA B IIOOBIX YCIIOBHSIX. TaKoe ITOJIOKEHIE BE-
IIeli 3a9aCTyI0 CHIKAeT He TOJIBKO caM 3(PeKT OT BHeIPeHUSI MTHHOBAIIMIA,
HO 1 HE TIO3BOJISIET M B ITOJTHOM Mepe pacIIpOCTPaHUTLCS Ha PBIHKE, TEM
CaMBbIM CHIXAsI X BO3MOKHOCTH 1 PEe3YJIBTATHI.

B cBo10 0uepens Myp He cunTaeT, 9TO pa3phIBHOM 3 (HEKT OT pa3Bu-
THSI ”HHOBALIMI MOXHO CBSI3bIBAaTh C I3BMEHEHMEM Ha PBIHKE, CKOPEE BCETO
9TO MTapagurMa JIJIs IF0O0ro HOBOTO 3JICMEHTA VM SIBIICHUSI B 5)KOHOMUKE.
DddeKT HOBIIIECTBA BCETIa BBI3BIBACT HACTOPOKEHHOCTD, UTO OOYCIaBIM -
BacT CIBUTH B IIEPEHOBBIX TEXHOJOTHSIX. B KOHEUHOM MTOTE TOJIBKO IO-
CPEICTBOM ITPOO M OIIMOOK BOZHUKAET 00IIIee IIOHMMaHKe HOBIIIECTBA ITPO-
OyKTa WIN YCIYTH, YTO B IIEJIOM CBS3aHO C KOHCEPBATU3MOM JII000
OTKPBITOM CUCTEMBI YUIM PBIHKA, KOTOPBII CHa4YaIa COIPOTUBISICTCST M3Me-
HEHMSIM, a TOJIBKO IIOTOM UX IIPUHUMAET.

OmHaKo B HEKOTOPHIX CIIYJasiX, YTO IIPOMCXOIUT 3HAYUTEIIBHO PexKe —
PBIHOK JEMOHCTPHPYET CBOIO JIOSTIBHOCTD Cpa3y IPU Iepexone OT CTapoid
TEXHOJIOTUH K HOBO#1, TaKOM 3(peKT B HAyIHOM TUTepaType MATThIO OBLI
OIMCAH C TOYKU 3PEHMS — «BCIIBIILKH JIOSUIBHOCTH» 3, peain3yeMOii Ha ypOB-
He BCero pbIHKa. HayaHbIiM MHTEpeC MpeICTaBIsieT M OIIMCAaHHOE B IUTEpaTy-
pe «oxXuaaHue MHHOBAIMii», Koraa (DaKTUIECKY IIPY €€ BHEIPESHNH HACTY-
MmaeT 3aMeIJICHHE pOCTa IMPUOBLIA ITOKA TEXHOJOTHU HE MTOCTUTHYT
OINTUMHU3AIIMHY BCETO XXM3HEHHOTO IIMKJIA ITPOayKIi. HoBbIe peBoTIOIIMOH-
HbIE TEXHOJIOTUH, KaK IIPAaBUJIO, M3HAYAIBHO HE MOTYT KOHKYPHPOBAaTh C 60-
JIee CTapbIMHM, HO YKe alipoOMpPOBaHHBIMU TEXHOJIOTUSIMU. IMEHHO IT03TO-
MY MOBBIIIICHNE IIPOU3BOINTEILHOCTH 3aBUCHUT OT BpeMeH! U (PMHAHCOBBIX
BJIOXKECHUI Ha MX peaIN3alfIo B OM3HEC-MOIEIIH.

KpucreHceH BBIBEI CIICIYIONIYIO 3aKOHOMEPHOCTD, KOTIa HOBBIE TeX-
HOJIOTMH OBICTpEe ¥ ¢ HE3HAYNTEIbHBIMH YCHJIMSIMY ITO3BOJISIIOT OITTHUMU -
3MpPOBATh XU3HEHHBIN ITUKJT IPOAYKIINI, HO 3TO TPeOYyeT OTPOMHBIX YCH-
Jmii. 34ech He B MOCIETHIO OYepeab UTpaeT posib (DaKTop BPeMEHU U
JIOSUTBHOCTH MOKYTIaTe el JaHHOI MHHOBAIIMY Ha pEIHKE. ABTOP YKa3bIBa-
€T, 4TO JaXKe He3HAUUTEIbHOE YIyIIIeHUE TeXHOJIOTHI TpeOyeT OTPOMHBIX
MaTepHUaIbHBIX YCUJIUA.

YKazaHHBIC TCOPETHIECKIE BBIBOIBI BITOJTHE YKIIATBIBAIOTCS B IIPH-
Mep IO Pa3BUTHIO MU(PPOBBIX TEXHOJOTHI. B caMoM Hauaje BHeApEeHUS

3 Matthews W.H. Kissing technological frogs: managing technology as a strategic resource
// European Management Journal. — 1991.— 9(2). — PP. 145—148.
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9TOU TEXHOJIOTUHM MHOTHE IIPOM3BOINTEIIH ITOIIPOCTY OTKA3BIBAIKCH OT €€
HCIIOJIF30BAaHMS IIOCKOIBKY OHA YBEJIMINBAJIa CTOMMOCTb KOHEYHOTO ITPO-
nmykTa. OmHAKO yKe CITYCTSI HECKOJIBKO JIET (P POBBIC TEXHOJIOTMHI IIPOYHO
BOIIJTM B HAIITY KM3HB 1 CJIOXKHO ceOe IIpeICcTaBUTh MOOMIIbHBIC TEPMITHA-
JIBI WJTU TeJle(poHBI 0e3 MX mpuMeHeHYsI. TaKiM 06pa3oM CTOMMOCTH TeXHO-
JIOTUH MOXKET OBITh OLICHEHA 1 M3MepeHa TOJBKO CITyCTSI OIpeIe/IeHHBIM
IIPOMEKXYTOK BPEMEHHU.

JInmepcTBO B IepeIOBBIX TEXHOJIOTUSIX CO30acT OTPOMHYIO IIEHHOCTD
IIJIST KOMIIAHUHY U JaXKe €CJIM 3Ta KOMITAHUS SIBJISIETCS OTHOCUTEIBLHO He-
OombI10i Ha peiHKe. OCHOBHOI BKJIAJ TEXHOJIOTUY TIPOUCXOAUT B CAMOM
HayaJje peaju3aluu OM3HEeC-MOIEIU, TO3TOMY €CJIM KOMITAHUSI CTPEMMUT-
csI 3aBOEBATh PHIHOK €11 HE0OXOOMMO JIM00 IIPHOOPECTH 3TU TEXHOJIOTUH,
JIMOO IPHNOOPECTH KOMITAHUIO KOTOPAst IIPOU3BOAUT 3TH TEXHOJIOTHM.

HccaemoBanue ImpoBeAcHHOE HECKOJIBKO JIET Ha3a 3allafHbIMU CITe-
LIMAIMCTAMM IIOKA3aJI0 4, 4TO II0KA3aJ10, YTO KOJIUYECTBO XKaj100 KIMEHTOB
Ha MPOAYKIIMIO B CETMEHTE 3JEKTPOHUKU MOCTOSIHHO PACTET, TIPU 3TOM
ITOTPEOUTEIN HE TOJIBKO XKAIYIOTCS Ha TEXHUIIECKIE COOM, HO ¥ Ha HECOBIB-
IIHMeCST OKUIAHUS OT €€ MCIIOJIb30BaHUSI.

Jemo B TOM, 94TO KOTJa IIPOAYKT HE YIOBIECTBOPSIECT OXKUAAHMSIM I10-
TPEOUTEIS 3TO IEIaeT er0 HEKOHKYPEHTOCITIOCOOHBIM. ABTOD BBIICIISICT Ue-
TBIPE OCHOBHBIC TEHICHIINN,, KOTOPBIC BIIMSIOT Ha KAUYeCTBO 1 HAIESKHOCTD
mpoayKra: (1) Bce 00s1ee yCIOKHSTIOIINECS ITPOXYKThI-KOHKYPEHTBI; (2) CHITb-
HOe TaBJICHHE Ha IIPOM3BOIUTEIIS BO BPEMSI €T0 BBIXOa Ha PEIHOK M YCKOpe-
HHe OM3HeC IMKIIA B IIEpHOJ BRIXOAA TOBapa Ha PEIHOK, YTO MOXKET CHU3UTh
KaveCcTBO €0 ITPON3BOICTRA; (3) MTodaam3ays SKOHOMUKH ¥ BO3MOXKHOCTh
3axBaTa pbIHKA MPOAYKIIMU, YTO AeIaeT IPOU3BOACTBO KpailHe YSI3BUMbIM
¥ CHIDKAeT BO3MOXKHOCTH JIJISI €TO pa3BUTHS; (4) CHIDKEHIE TOJIEpaHTHOC-
TH KJIMEHTOB, ITOCKOJIBKY BCE Yallle IIOTPEONTEIN BO3BPAIIAIOT IIPOTYKTHI
e TeXHUYeCKU UCIIpaBHBIC.

Kano6s1 moTpedbutesneir, 0cOOEHHO B CBSI3U C OTCYTCTBUEM TEXHU-
YeCKUX cO0eB 00YCIIaBIMBAIOT BCETAA HEOOXOOUMOCTh COBEPIIEHCTBOBAHUS
OU3HEC-MOJEU KOMITAHUH, JIJISI TOTO YTOObI CHU3UTh MX KOJUYECTBO B
OymyIeM 1 ITOTeHIIMAIBHBIN yIIIep0 KOMIIAHNY OT BOSHUKHOBEHSI UMM/~
JXKeBBIX PUCKOB.

He MeHee nHTepeCcHOM IpeacTaBIseTCs IIO3UIINS MHOTHUX aBTOPOB Ha
BOIIPOCHI CHHEPIWH OT BHEAPEHUSI KOHKPETHOTO MHHOBAIIMOHHOTO MIPO-

4 Den Ouden E. Development of a Design Analysis Model for Consumer Complaints.
Revealing a New Class of Quality Failures, Dissertation, Technische Universiteit Eindhoven,
Department of Technology Management. — 2006.
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nykra win yeayru. Kak cauraror Jlapon u Kapu °, MoouinbHbie u IP-TexHo-
JIOTUH O0BEIMHSIOT MHOXECTBO IPOAYKTOB M YCIIYT, 9YTO B CBOIO OYepeIb
OTKPHIBAeT TOIOTHUTEIbHBIC BO3MOXHOCTH IIPH ITOCTPOSHUH OM3HEC-MO-
nemn. Kemm Takke yKa3beIBaeT Ha TO, YTO Ha CETOMHSIITHII TeHb Hanboiee
yCIlelTHas KOHBEPIeHIINS MHHOBALIMOHHBIX TEXHOJIOTHI HAXOMUTCS B Te-
JIEKOMMYHUKALIMOHHOI OTpacjiv, UHTEPHET CBSI3U U MOOWUJIBHOM CBSI3U,
YTO MO3BOJISIET UM JOOUTHCS IBOMHOTO YCIIeXa y MOTpeOuTe s 6.

OmHaKo CTpeMUTEIIPHOE pa3BUTHE STUX MHHOBALIMOHHBIX HAITpaBJIc-
HUI CO30aeT M BLICOKOE IT0JIe HEOIIPeAeICHHOCTH TS OM3Heca, ITOCKOJIBKY
TpeOyeT COBEPIICHCTBOBAHMS CMEXKHBIX OTpacyIeii U IMpOU3BOACTB. Bo3Hm-
KaIOIINI «pa3phIB» BO3MOXKXHOCTEH 3aCTaBIISIET ICKATh HOBBIE CITIOCOOBI CHHU-
JKEHUSI M3ICPXKEK U 3aTpaT OT OCHOBHOM JESITeILHOCTH ISl TOTO YTOOBI
BBIKUTH B YCJIOBUSIX XKECTKOM KOHKYPEHIIUM Ha PHIHKE.

He cTout mymars, 9TO co3maHne HOBBIX TEXHOJIOTUI IIPEACTABIISICT
C000i1 TOIBKO YBeIMYeHINE J0OABICHHON CTOMMOCTH ITPOIYKIINH WJIU YC-
J1yr. UHHOBaLMKY B COBPEMEHHOM MUPE CO3JAI0TCsI HE TOJBKO ISl COBEP-
IIEHCTBOBAHMSI YK€ CO3MaHHBIX BO3MOXHOCTEM, HO U IUIST peaIu3aliii
CMEXHBIX TeXHOJIOTHI. Hammpumep pa3BuTHe KOMITBIOTepHBIX TEXHOJIOTHIA
B Havajie 80-X TOIOB, IMPUBEIIO K HEOOXOMMMOCTH CO3IaHUS IIPOrPaMMHOTO
obecrieueHNs 111 X QYHKIIMOHUPOBAHMS Ha MAaCcCOBOM ocHOBe. MHBIMM
CJIOBaMM CO3IaHKe HOBOTO ITPOIYKTA MJIN YCIYTH CONPSIKEHO C HEOOXOMM-
MOCTbIO U300pETEHUST HOBBIX TEXHOJIOTUIA TSl UX pabOThI. Takast «mupaMu-
IIa ICHHOCTEe#» CO3IaeT COBEPIIEHHO NHOE IIPEICTaBIeHNEe O OM3HEC-MO-
Jienu B chepe MHHOBAIIWIA, TPYIHO MpenckazyeMblit 3(pheKT OT BHEApEHUST
MOXET OBITh HUBEJIMPOBAH WJIN TaXXe CYIIICCTBEHHO YBEIMICH CO3MaHUEM
HOBOTO IIPOAYKTA VTN YCIYTH IJIsT phIHKA.

HexoTophbie aBTOPbI BIIOJIHE CIIPABEIIMBO OTMEYAIOT ’, YTO CO3JaHKE
WHTEpHETa 3HAYNTEIPHO PACIIMPHIIO BO3MOXKXHOCTH IJIsSI pacIpocTpaHe-
HUs nHGOpMaLnH, a 3 GEKT OT ero peaTn3aui He MOXeT ObITh M3MEPUM
Ha YpOBHE OTAEIBHOTO MPOAYKTa Win ycayrn. OgHaKo 4eM OoJIbIle Ha-
MIpaBJICHUI 1 OTpaciieil OXBaThIBACT MHHOBAIIMOHHEIN IIPOAYKT, TEM HITKE

> Darby G.E. Bridging wireless and wired networks: smart phone operating systems, 1P
convergence and market segmentation, Info. — 1999. —1(6). — PP. 563—576; Kari J.,
Kilpelginen J.M. IP Convergence Based on SIP. In: Kivimaki J (ed) MITA: Mobile
Internet Technical Architecture. — Helsinki: IT Press, 2001. — PP. 287—-300.

¢ Kelly T, Minges M., Gray V. World Telecommunication Development Report: Reinventing
Telecoms. Switzerland, International Telecommunications Union. — 2002.

7Suikki R, Tromstedt R., Haapasalo H. Project management competence development framework
in turbulent business environment // Technovation. — 2006.— Ne 26. — PP. 723—738.

224



Axvaes M. A., LLlakuprxaHos b. P.

€ro CTOMMOCTb JIJIsI KOHEYHOTO ITOTPEOMTES, 9TO, 0€3yCIIOBHO, ITO3BOJISIET
TOBOPUTH 00 3 heKTe 5KOHOMUU Ha MacITade.

B yeM Xe cOCTOUT LIeHHOCTh OU3HeCc-Moae nHHoBaumii? Hampu-
Mmep, ITopTep cTaBUT ITOA COMHEHNE IIEHHOCTh OM3HEC-MOJIEITN, YTBEPKIast
YTO ee HaJIM4Me WIM OTCYTCTBME He MOXET M3MEHUTDH BEKTOP Pa3BUTHUSI
KOMIIaHMM BHE 3aBMCUMOCTH OT €€ OTpacyieBoil AuBepcudukamuu 8. OH
YTBEP3KAAET, UYTO OKUTAHUS OT BHEAPEHMST OM3HEC-MOJEI MOTYT IIPUBEC-
TU K CO3JaHUIO HEBEPHOM CTpaTerny WIM AaxKe 3aBBILIEHUIO UCTUHHBIX
(PMHAHCOBBIX Pe3YJIETATOB. ABTOP YTBEPKIAET, UTO 3TO U CETh ITIAaBHBIN ca-
MOOOMaH 14 JII000ro OM3Heca.

JlnaMeTpaJibHO ITPOTHUBOIIOIOXKHBIN B3IJISI ITPOCIIEKMBAETCS B pabo-
Te MarperTa, yTBep:KAalOIIero YTO ITpaBWIbHAs OM3HEC-MOIEb TO3BOJISIET
JIOOUTBCSI HEOOXOIUMOTO ycITexa B OyaylleM, a B HACTOSIIIEM — CTaTh KOH-
KYPEHTOCIIOCOOHO KOMITAaHMEN Ha PHIHKE °. ABTOp YTBEPKIAET, YTO CAMO
HaJI4re MOIEIN He CO3IAeT TOTOTHUTETLHOTO KOHKYPEHTHOTO ITPENMY-
ILeCcTBa T OM3Heca, OJHAKO SIBJIIETCS MOIITHBIM MHCTPYMEHTOM JUISI €TO
OopraHu3aly U ONITUMM3AIINY BCeX OM3HEC ITPOLIECCOB KOMIIAaHUH.

Pano mnu mo3nHo, Kaxkmas OM3HeCc-MOJAENb JOCTUTAeT CBOEH TOYKH
yOBIBaHUS IOXOTHOCTH, TIOCKOJILKY IO Mepe yCTapeBaHMsI TEXHOJIOTMY CHU -
JKaeTcs TOXOMHOCTD OT ee BHeApeHus1. OTHaKO IJISI TOTO, YTOOBI JOXOTHOCTD
He CHIXaJlach He00XoauMo (DOpMUPOBATh YHUBEPCATbHYIO OM3HEC-MOIENTh
B paMKax CLIEHapHOTO ITOJIX0/1a, KOTIa B ONpeAeSIeHHOM CTaINY XKU3HEHHOTO
LIMKJIa IPOAYKLIMU JOXOAbI U PACXO/IbI OT €€ BHEIPEHUS OYIyT COM3MEPSIThCS
C LIEHHOCTBIO MPOAYKIINHN JUIST phIHKA. Bee 31eMeHThI OM3HEC-MOIEIN TOIIK-
HBI OBITH 3aKpETJICHBI ¢ TOYKW 3peHUsI UX IIPUOPUTETHOCTU, a DJIEMEHTHI
COOTBETCTBOBAThH IPYT APYTY, YTO ITO3BOJIUT it (PYHKIITMOHUPOBATh KaK eIy~
HOeE 1IeJI0€ U B cJTydae IaieHUsI CIIpoca 1 B CTydae ero yBeJIMYeHUsI.

HauGornee cioxHOI 3ama4ei Mpy MOCTPOEHNM OM3HEC-MOJIEIIN SIBJISIET-
csl ompeie/IeHre TeX 3JIEMEHTOB, KOTOPhIE COOTBETCTBYIOT OXKMIAHUSIM CO CTO-
POHBI KITMEeHTOB. OCHOBHASI CJIOKHOCTH COCTOMT B TOM, UTOOBI OM3HEC-MOIEITH
OHOBPEMEHHO 00ecIIeurBasa Mojae3HOCTh MPOAYKIIMA M COOTBETCTBOBAJIA
MOTPEeOHOCTSIM 3aKa3UMKOB. B 3TOI CBS3M yMECTHO TOBOPUTE O TOM, UTO 0a30-
Bast OM3HEC-MOIEITb JOJDKHA COCTOSITh M3 YETBIPEX KITIOUEBBIX KOMITOHEHTOB:
SAPO CTpPATEerny, PeCcypchl, MOTPEOHOCTH KIIMEHTA Y BOBMOXKHOCTH ceTh. B
OCHOBe JTI00011 OM3HEC-MOIEIH JIEXKAT YeThIpe (pakTopa, KOTOPHIE OTIpeaesIs-

8 Porter M.E. Strategy and the Internet // Harvard Business Review — 2001. — 79(3). —
PP. 62—78. — 2001.

 Magretta J. Why Business Models Matter // Harvard Business Review. — 2002. — 80(5). —
PP. 86-92.
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0T TOTEHILIMAJI IPUOBLT KOMITAHNH: 3((PeKTUBHOCTD, YHUKATHHOCTD, COOT-
BETCTBHE ITOTPEOHOCTSIM M BO3MOXKHOCTD IIOJTYICHMSI IIPUOBLIN, OTCYTCTBHC
XOTSI OBI OTHOTO M3 HUX ITOPOXKIACT CIIOXKHOCTH B ITOTyICHUH IPYTHX.

Hayunblii MHTepeC BbI3bIBAET MOAXO/ K MTOCTPOECHUIO OU3HEC-MO/Ie-
U, TIpeAaoXeHHbI TuMmMepcoM 1 B KOTOpOM aBTOP CO3AaeT LIEIYIO apXu-
TEKTYpYy Ha OCHOBE LIEMTOYKM CO3JaHUsI CTOMMOCTHY MPOAYKTA M BO3MOXKHBIX
MyTeil uHTerpaluu nH(GoOpMay BAOIb LEMH, COCTOSIILYIO U3 TPEX OCHOB-
HBIX DJIEMEHTOB:

- BorsgBiieHme 371eMEHTOB LIETIOYKH CO3MaHUSI CTOUMOCTH.
- B3anmoneiicTBre MOIEIH C O BCEMU 3JIEMEHTaMU BXOISIIIMHA B HEe.
- 3MepeHue KonnyecTBa NIaroB HEMOYKHU CO3TaHUS] CTOUMOCTH.

B cBoo ouepens Kanakora u POOMHCOH B LIe/ISIX TOCTPOSHUSI OM3HEC-
MOJIeJIY MPeAIaraloT UCIOJb30BaTh dJIEMEHThI AuarHocTuku . I1o MHe-
HUIO aBTOPOB, IIEPBEIM IIIarOM JTOJKHA CTaTh CaMOINAarHOCTHUKA OM3HeC-
Monenu. Cpenr BO3MOKHBIX BAPMAHTOB OTBETOB CYIIIECTBYIOT HECKOIBKO
HanboJsiee OYECBUOIHBIX: KOMIIAHUS SIBJISICTCSI O€3YCIOBHBIM JIMACPOM Ha
PBIHKE, IMEET XOPOIIME IAHCH HAa Pa3BUTHE, BOSMOXKHBII ayTcaiimep phIH-
Ka, OTCYTCTBHE TaJIbHEMIIIeTo pa3BUTHS 1 ITp. CaMOIMarHOCTHKA ITO3BOJIS-
€T IOCMOTPETh Ha IIPO0JIeMbI KOMIITAHUH CO CTOPOHBI U TTOHSITH KAKOBBI
JaTbHEMIITMe ATy 11T UX pelleHus. BTOpBIM I1aroM siBIsieTCsl BO3MOX-
HOCTBh aHaJIM3a IIETTOYKN CTOMMOCTH KoMIaHnu. He3aBrCcUMBIi B3IJISIT HA
TAHHBIN IIPOIIECC OTIPEIEIIICT BEPOSITHOCTD yCIieXa KOMITAHUM OT BHEApe-
HUsI HOBBIX IIPOAYKTOB HAa PEIHOK Y OTIPEIEIUTh B KAKUX MMEHHO IIPOIYK-
Tax KIMEHTHI BUAST ICHHOCTh KOMITAHUM Ha peIHKe. [1o HacTosmemy yc-
MeIIHBIe KOMITAHUM-N300peTaTeIN IIPOMYKTa B OTIMYME OT KOMIIAaHMI MX
peaTN3YIOIINX MOTYT ITOBEICUTD €T0 IIEHHOCTB 3a CUET YCIOKHEHUS IIPOM3-
BOJCTBEHHO-COBITOBBIX 1IeTIOUEK. TPeThUM IIIaTrOM SIBJISIETCS ayduT BCEU
OM3HEeC-MOIEIIH IT0 OTHOIIICHMIO K 3aIIpocaM PhIHKA M KOHKPETHOMY KJIH -
eHTy. Tak HaseIBaeMbIii 3ddeKT «360 rpamsycoB» OCHOBAH Ha BOSMOXKHOCTH
MIPOBEICHNS MOJIHOTO ayINTa BCeX OM3HEC ITPOIIECCOB CO3MAIONTNX OCHOBY
IUIST MO OM3Heca KOMITaHWMH.

JIro0ast On3Hec-MOomIe b TOJKHA OBITh 9KOHOMHYECKH 3 PEKTUBHOM,
KOTJa 3aTpaThl Ha €¢ pa3BUTHC U peaI3allnIo He IIPEeBhIIIAIOT IIPOU3BO/I-
CTBO CaMOM IPOMYKIINH MU YCIIYT. LIeHHOCTB 1100011 OM3HeC-MOIeI N 3aK-
JIFOYAETCS TAKKE B €€ YHUKATbHOCTH TSI KIIMEHTa, 0COOCHHO Ha (DOHE KOM-
MMaHWit KOHKYPEHTOB.

1" Timmers P. Business Models for Electronic Markets // Electronic Markets. — 1998.— Ne 8(2). —
PP, 3-8.

!l Kalakota R., Robinson M. e-Business: Roadmap for Success. Reading, Addison Wesley
Longman, Inc. — 1999.
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B Hay4yHOI1 1uTepaType MOXHO BCTPETUTh UETHIPE OCHOBHBIE KATETO-
puu olIeHKH 3(PHEKTUBHOCTU OM3HEC-MOIEIN:

- Bo3pacTaroias otaada (ceTeBbie 3(P(DeKThI, TO3UTUBHBIN 3 PeKT
00patHOi1 cBsI3U, 3 HEKT OOYICHMST);

- KITUEeHTCKas IIPUBSI3aHHOCTD (BBIOOD B IOJIB3Y OMHOM KOMIIAHUH,
YHUKaJIbHOCTb TEXHOJIOTUI WJIU TTPOAYKTA);

- JIyqIIiast cTpaTerus (MacIuTad BIMSIHYS, cepa IesITeIbHOCTH);

- cTparermyeckas THOKOCTh (00beM MOpTdEst; onepaliuoHHas Tuo-
KOCTb; HAJIMYKE TOUeK 6€3yObITOUHOCTH).

Pa3BuTHe BHyTPEHHUX KOMIIETEHIIMIA B pAMKaxX OM3HEC-MOJAEIIU O -
penensieT CylecTBYIOIUI HA00p MPeuMYIIECTB KOMIAHUU TTepe]l KOHKY-
peHTamu. Pa3znnuaioT TeopeTUYeCKyIo 1 ONepaTUBHYIO KOMIETEHIIMIO. Te-
opeTuyecKkas KOMIETEHIIUSI CIYXUT COBEPIIEHCTBOBAHUIO HABBIKOB
MoBeAeHMs KOMITAHUHM Ha PbIHKE, a OTlepaTUBHAsI — OXBAThIBAET IUUPOKUIA
JMaria30H HaBbIKOB M BO3MOXHOCTENM KOMIIAHUHU CIIPABJISITHCS CO CJIOXKHbI-
MU U HETIPEICKa3yeMbIMU PUCKAMU U OTIPEAESIETCS B paMKax METaIro3Ha-
HUSl, CTPATETMYECKOTO MBIIIUIEHUSI U BOBMOXXHOCTU MPUHSTHUS PELLIEHU B
pPa3IMYHbBIX CUTyaLIUSIX.

WMHbIMU cJI0BaMU, 17151 TOTO YTOOBI OHSITh 3HAY€HUE BHYTPEHHUX KOM-
MEeTeHLUUIA C aHAUTUTUYECKON TOUKM 3peHHsI, HEOOXOAUMO Pa3aeanuTb 3TOT
IIPOIIEeCC Ha IBE BAXKHBIC YACTH IO CTEIICHU MX IIPUOPUTETHOCTH («BaXKHBI
YacTH, 1IeJI0¢ BTOPUIHO»). OTHAKO IIpU pasmejIicHUH JII000i CHCTeMBI Ha
YyaCTH OHA TepsieT cBoM cBoiicTBa. Kak yka3biBaeT CeHre 2, pa3BUTHE BHYT-
PEHHUX KOMIETEHLIMIA MPEACTaBIsIET COO0I TaKOM COCOO MBIILIJIEHUS, KO-
TOPBII MO3BOJISIET BUETH LIEJIOE, yMETh CMOTPETh HE Ha BEIlIU, a Ha B3aUMO-
NEUCTBUSI MEXIY HUMM, yCMaTpUBaTh OOLIYIO TEHACHIIMIO U3MEHEHUI B
MOCaeN0BaTEIbHOCTH OTAEAbHBIX COCTOSIHUI JESITEIbHOCTH KOMITAHUM.
ITprMeHUTEIbHO K MTHHOBALIMOHHOMY OM3HECY, Mbl CMOXKEM IMOJTHEE TOHM -
MarThb €T0 U yCIIELIHEe MPEeo0JIeBaTh TPYAHOCTH, €CJIY Oy1eM KOHLIEHTPUPO-
BaTh BHUMaHME HE HA €ro OTAEIbHbBIX YACTSIX, a HA TOM, KaK OHM B3aMMO/IEi -
CTBYIOT. 13 3TOro LIEHTpaIbHOT'O YOEXKIEHMS BBITEKAIOT OCTaJIbHbIE 0a30BbIE
MOJIOXKEHMSI, 00pasylollue o0l1lee BUIeHE BHYTPEHHUX KOMIIETEHIIWIA:

- HeT oTneibHBIX CllyyaeB; €CTb TEHASHIIUS XO/1a BElleH.

- [TockonbKy BCE B3aMMOCBSI3aHO, J100asi KOMITAaHUS SIBSIETCST HE
JIMHEWHOU MalIWMHOM, a CJIOKHOI cHUCTeMOIi. DTO 03HAYaET, 4TO
MIPUYIMHHO-CICACTBEHHOE (JIMHEWHOE, aHATMTUICCKOE) MBIIILIC-
HUe€ MOJIE3HO, CKOpee, JISl OITMCAHMSI TOTO, UTO YXKe IMIPOU30IILIO B

12 Senge P. The Fifth Discipline Fieldbook — Strategies and Tools for Building A Learning
Organization. — London: Nicholas Brealey Publishing, 1994.
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MIPOIIIJIOM, HEXXeJIU IS TIPSIBUACHUS TOTO, YTO MOXET IIPON30ii-
THU B OyaylLeM.

- Cucrema cuibHee BIMsIeT Ha 3P (PeKTUBHOCTD, YCIIEX, pe3yIbTaThl
O6u3Heca, YeM OTIeIbHBIC BXOMSIINE B HEE JIIOIMN.

- CBs131, OTHOIIICHUS, IeJISTHPOBaHKE ITOJTHOMOYMI 6oiree 3 dek-
TUBHBI JJIs1 JOCTUKEHUS LIeJei Ou3Heca, 4eM MeXaHUCTU4ecKast
aIMUHUCTPATUBHO-KOMAaHIHAS MePAPXISL.

- PaboTa Ham oTaenbHBIMU ITPOOIEMaMu, MU «CUMITOMAaMM» , BPSI
JIM 3aTPOHET AeUCTBUTEIbHBIC HICTOYHUKI ITPOOJIEM CUCTEMEL.

TeM He MeHee, BHYTpEeHHIE KOMITETEHIINY HEOOXOIMMO ITOCTOSTHHO
pa3BUBATh ITOCKOJIBKY OHU (DOPMUPYIOT CUCTEMY LIEHHOCTE KOMITAHUN 1
BO3MOXHOCTH K €€ TaJTbHeHIIIeMy pPa3BUTHIO OpraHU3aIIMOHHOM KYJIETYPBL.

B03MOXHOCTH MTHHOBAIIMOHHOTO Pa3BUTHUS KOMIIAHUY B CTPOUTEb-
CTBe OM3HEC-MOMIEIIN BeChMa BEJIMKHU 1 TIO3BOJISIOT OMHOBPEMEHHO pa3BH-
BaTh HOBEIC IIPOIYKTHI M YBEIMINBATh 3(D(HEKTUBHOCTD YK€ MMEIOITUXCS
MPOAYKTOB. 3aKOHEI PRIHOYHOI SKOHOMMKH 3aCTaBJISIOT II0O-HOBOMY OC-
MBICITUBATh apaguTIMy CO3MaHUS OM3HEC-MOIEIN OIMPAsICh He TOJIBKO Ha
MOTPeOHOCTH PHIHKA, HO ¥ Ha BO3MOXHOCTH YBEIMUCHUST BHYTPEHHEH CTO-
MMOCTHU KOMITAHWH, Y3HABaeMOCTH OpeHIa Ha PhIHKE M OCBOCHUST HOBBIX
HaIpaBJIeHUI U ITPOMYKTOBBIX HUIIL. [TOBEIIICHHBIE TpeOOBaHMS K MHHOBA-
LIMOHHBIM MPOAYKTaM MPOAMKTOBAHbI UX YHUKATBbHOCTBIO Y BO3MOXHOC-
TBIO TIOJIYICHUSI CHHEPTeTHUECKOTO 3(h(PeKTa OT UX BHEIPEHUSI CO CMEKHBI -
MM IIPOAYKTAaMU WJIX YCIIyTaMU Ha PEIHOK, YTO YBEJIMYMBACT X T00ABOYHYIO
CTOMMOCTB [UTSI OM3Heca ¥ MOTpeomTeseii. BaxKHBIM 31eMeHTOM COBEpIIICH-
CTBOBaHMUS OM3HEC-MOIET KOMITAHUH SIBIISICTCSI BO3MOXKHOCTD OITBITHOTO
BHEAPEHUS IIPOAYKTa Ha PEIHOK B paMKax M3Y4eHUS CIIPOCa 1 IIOBEICHUS
MOTPeOUTENIEH B KPaTKOCPOIHOI ITepCIIEKTUBE.
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